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ANNOTATION

The theme of the Bachelor thesis is « Debtor management as a tool of enhancing business
performance ».
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21 fig., 17 tables, 28 ref.

The purpose of the thesis is to develop an event to manage accounts receivable to
improve the efficiency of the enterprise. To achieve this goal, the following tasks were set:

e To study the theoretical aspects of account receivables and methods for its
assesment;

e To give a short trade description of the enterprise Ai-syrem grand trade;

e Conduct analysis of financial indicators of the enterprise Ai-syrem grand trade;

e Develop proposals for management of accounts receivable for the enterprise

e Ai-syrem grand trade;

e Make conclusions on the work done and develop recommendations for the
enterprise Ai-syrem grand trade.

The structure of the bachelor work consists of reference, three chapters, conclusions
and recommendations. The first chapter indicates the theoretical aspects of receivables and
methods for evaluating it. In the second part, we analyze the financial performance of the
company Ai-syrem. Accornig to this analysis of the company Ai-syrem, measures are being
developed to manage accounts receivable. Conclusions are made and recommendations are

drawn for OOO " Ai-syrem grand trade ".
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ANOTACIJA

Bakalaura «Debitoru paradu parvaldiba ka lidzeklis, lai uzlabotu uznémeéjdarbibas
rezultatusy.

Darba autors: Jasur Tadjitdinov. Zinatniskais vaditajs: Dr.Oec., Margarita Dunska.

Darbs « Biznesa, vadibas un ekonomikas fakultate » grada iegiiSanai: 87 lpp., 21att., 17 tab.,

28 izmantotas lit. avot.

Kursa mérkis ir izstradat notikumu, lai parvalditu debitoru paradus, lai uzlabotu uznémuma
efektivitati. Lai sasniegtu So mérki, tika izvirziti $adi uzdevumi:

» izpétit konta debitoru paradu teoretiskos aspektus un to novertésanas metodes;

 sniegt 1su tirdzniecibas aprakstu uznémumam Ai-syrem grand trade;

* Veikt uzn€muma Ai-syrem grand tirdzniecibas finanSu raditaju analizi,

» Izstradat priekslikumus uznémuma debitoru paradu parvaldibai

» Ai-syrem grand trade;

* izdarit secinajumus par paveikto darbu un izstradat ieteikumus uznémumam Ai-

syrem grand trade.

Kursa darba struktiira sastav no atsaucém, trim nodalam, secinajumiem un ieteikumiem.
Pirmaja nodala ir noraditi debitoru paradu teorétiskie aspekti un to novertéSanas metodes.
Otraja dala analizéjam uznémuma Ai-syrem finan$u rezultatus. STuznémuma Ai-syrem
analizei tiek izstradati pasakumi debitoru paradu parvaldibai. Secinajumi ir izdariti un

ieteikumi ir sagatavoti "Ai-syrem grand trade".
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Introduction
Relevance of a subject of a research. Now the enterprises work at payment delay conditions
more and more. In one situation granting a delay is caused by survival of the enterprise in the
market with the high competition, in another — desire to catch the large customer, granting to
it optimal conditions of payment, in the third — gaining a niche at entry into the new market.
The delay granted to the conscientious contractor only strengthens partnership. But if, the
enterprise credits, thus, almost all the clients, then it inevitably leads to increase in delinquent
payments and in final — to bad debts. Big specific weight of bad debts as a part of receivables
can become the reason of bankruptcy of the company. Therefore, for any enterprise it is very
important to manage skillfully receivables according to the purposes and tasks of the enterprise.
The relevance of the thesis is caused by a growth in volumes of a stock and reduction of buyers
and customers as the enterprise uses rigid or conservative type of credit policy that demands
search of new decisions in involvement of new buyers and the guaranteed, rather fast receiving
money for the shipped products.
The object of the final work is the Uzbek enterprise "Ai-syrem grand trade ”, and the subject
is receivables management.
The purpose of the study is to develop proposals for the management of receivables to improve
the efficiency of the enterprise.
To achieve this goal the following tasks were put forward:
1. To study the theoretical aspects of the nature of the receivables and methods of its evaluation;
2. Give a brief description of the company;
3. Analysis of the financial performance of the company;
4. Develop receivables management arrangements;
5. Make conclusions and develop recommendations for Ai-syrem grand trade.
The structure of the bachelor’s work consists of introduction, three chapters, conclusions and
recommendations. The first chapter discusses the theoretical aspects of the entity. accounts
receivable and methods of its evaluation. In the second chapter we analyze financial
performance of the company. Based on the analysis of the company is developing management
measures receivables.

Conclusions are drawn and recommendations are made for OOO Ai-syrem grand trade.



The results of the study and their usefulness. In the course of writing the work were reviewed
financial instruments to improve management of debts. Among the financial instruments for
the study, the author chose factoring. The information base for the study was financial data of
“Ai-syrem grand trade”, the completed proposals will help

the company to increase sales, reduce inventory stocks of finished products and improve
financial performance. The executed solutions will help to the enterprise to increase sales

volume, to reduce warehouse stocks of a finished product and to improve financial results.



1. The essence of debtor receivables and methods of its assessment
1.1 Essence of receivables, reason of its emergence
The term debtors are defined as debt owned to the firm by customers arising from sale of goods
or services in the ordinary course of business?
Account receivables being a component of the working capital of a company requires proper
and effective management to ensure smooth running and survival of companies.?
Accounts receivables, which is part of the working capital of a firm are created on both sides
of the productive system. One side is where the firm may make advance payments to the
suppliers of inventories (raw materials) to ensure timely supply, especially when the suppliers
hold monopolistic position in the market place, or when the materials are in short supply. The
other side which is more common is where a firm sells its outputs on credit®
When a corporate makes sales on credit, an asset known as trade receivable is recorded at the
invoiced sales prices. Trade receivables can be very vulnerable, particularly for those
corporations at the early or fast-growing stages with sales increasing faster than the cash
collection. They can turn into disasters when demands slow down and more customers take
longer to pay their bills.
Some corporations have lax financial controls for trade receivables, and cash problems may
emerge even though those corporations still generate high sales. Receivables are the lifeblood
of the business.
Delinquent accounts pose a real threat to the corporation due to having funds tied up in trade
receivables and the lack of adequate working capital to carry on the operation. A high degree
of judgement is required in determining how much of the trade receivables are likely to be
received. 4
The benefits of effectively managing the receivables asset are:

e Increased cash flow

e Higher credit sales and margins

e Reduced bad debt loss

1 Pike and Cheng, (2001), Journal of Business Finance & Accounting 28(7&8):1013-1042

2 Evelyne Kwamboka Matara, management account receivables 2011, p8

% Arnold, A.J., Clubb, C.D., Manson, S. and Wearing, R.T. (1991), “The relationship between
earnings, funds flows, and cash flows: evidence for the UK”, Accounting & Business
Research , VVol. 2 2 No. 1, pp. 14.

4 JlebuTOpCKast 3310KEHHOCTB: YUET, aHAJIN3, OIICHKA M yIpaBieHue. YuebHoe mocodue.
B.Cyrarun, M.becnanos. UHOPA-M, 2017. —216¢


https://www.researchgate.net/journal/1468-5957_Journal_of_Business_Finance_Accounting

e Lower administrative cost in the entire revenue cycle

e Decreased deductions and concessions losses

e Enhanced customer service

e Decreased administrative burden on sales force®
The receivables asset is sometimes called the garbage can of the company. This is because the
receivables asset reflects the quality of the entire revenue cycle operation. If an error is made
in taking an order, fulfilling it, invoicing it, applying the customer payment, or if the customer
is dissatisfied with the product or service, it will manifest itself as a past due or short payment
in the receivables ledger. The quality of the receivables asset is an excellent barometer of
customer service. It is feedback the customer willingly and quickly gives. It is tempting to call
it a free quality control measurement system, except it is not free. The firm does not have to
pay customers for the feedback, but it does incur costs in remediating the problems.®

Front-End Operations
Order Processing and Contract Administration
Credit Verification and Controls
Billing

Receivables Past Due
Collection
Account
Reconciliation

*Dispute and Deduction
Management

*Cash Application

*Terms and Conditions
Prepayments
Due Dates

Fig 1.1 Drivers of Improved Receivables Management’

5 U.H.ITamkuna, O.U.Cocnayckene, O.B.®@aneesa. Pabota ¢ nebutopckoii
3aJI0JDKEHHOCTRIO: TIpakTudeckoe mocoodue. M3narenpcrBo «Omera-JI», 2009. — 157 c.

® Mark Edmonds, Tad Miller, Arline Savage, Accounts receivable: An audit simulation,
Journal of Accounting Education, 2019, p 13

" John G. Salek. Published by John Wiley & Sons, Inc., Hoboken, New Jersey., Inc.Accounts
Receivable Management. ISBN-13: 978-0-471-71654-9, p 18
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1.2 Management of receivables in the conditions of an economic crisis.
The factors influencing receivables level
The principal component of a receivable is debt. buyers and customers - formed due to the
provision of commercial loan, which, on the one hand, increases sales, and, on the other, leads
to funds from circulation, their depreciation as a result of inflation, the risk of non-payment
debt. In the conditions of the economic crisis such negative consequences especially tangible,
which makes the formation of an effective management system accounts receivable extremely
urgent task. Considered credit the policy as the basis of the receivables management system is
indicated the need to adjust its basic parameters in the conditions of economic crisis, there is a
special significance of collection procedures. Mentioned factoring as an alternative option for
managing the debt management of buyers and customers. Indicates the need to manage other

types of receivables.®

In market conditions, receivables are primarily the result competition that forces manufacturers
to make various concessions buyers, in particular, provide a deferment of payment (commercial
loan).

Negative consequences of such actions for the seller are:

- diversion of funds from circulation and, as a result, the need to seek additional sources of
financing;

- impairment of funds settled in accounts receivable as a result of inflation;

- the risk of non-payment of receivables in a timely manner, the occurrence of cash gaps and
loss of solvency.

Particularly tangible data effects of lending to customers become conditions of economic crisis,
when the cost of borrowing increases, and the solvency of counterparties falls. In such
conditions, there is an open receivables management system. debt is one of the most urgent
tasks of financial management enterprises.®

The purpose of management is the optimization of receivables. In addition, each the company
independently determines the optimal parameters of the receivables debt (size, turnover period,

construction, etc.) and tactical goals. For example, an enterprise aimed at expanding a business

8 Hackett K, Factors affecting accounts receivable, Healthcare Financial Management.
(1985), p 24

® Mayada A. Youssef, Management accounting change in an Egyptian organization:
an institutional analysis. Journal of Accounting & Organizational Change,

Volume: 9 Issue: 1, 2013, Published by Emerald Group Publishing Limited
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the amount of debt will be higher market position. However, any company seeks to minimize
the risk return or late repayment of debt, as if the presence receivables arrears occurrence fact.
Receivables are a special asset, size and in many respects it comes from the decisions of the
financial manager. It does not you should forget about the importance of the sales department,
control responsible for debt collection. Therefore, in a difficult economic conditions must be

carefully considered, and actions of various services related to receivables are agreed.

It is advisable to consider the management of accounts receivable debt, taking into account the
stage of its life cycle!®:

1. Education (loan);

2. Monitoring (the loan term has not expired);

3. Work with problem loans (overdue debts)

The main opportunities for minimizing credit risk associated with the moment providing loans
to buyers. Who can be granted a deferment of payment, what size, for how long - all this should
be thought out, economically justified and recorded in the form of a credit policy.

Credit policy is the basis of the receivables management system, it is a set of rules in the
provision of commercial loan and includes the following parameters:

- the term of the loan to customers;

- credit limit;

- discounts for early (early) payment;

- a system for assessing the creditworthiness of customers and differentiation of credit
conditions;

- debt recovery measures.

Worsening economic conditions require enterprises to revise individual credit policy
parameters. So, high inflation in February 2015 the consumer price index since the beginning
of the year was 106.2%, and in relation to February 2014 - 116.7% makes it expedient to
shorten the terms of the loan and increase in early payment discounts due to lower purchasing

money abilities. !

1 Bonuun B.A. KpenuthHas nonutuka npeanpusaTHs: Nepexo K CACTEMHOMY YIIPaBJIEHHUIO,
DuHAHCOBBIN BECTHUK: (PMHAHCHI, HAJIOTH, CTpaxoBaHue, Oyxranrepckuit yaer. 2010. Ne5.
C. 11

11 Statistical data of price index 2017, Ministry of Finance of the Republic of Uzbekistan,
https://www.mf.uz/statistics/2017
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For example: the organization sold products on February 1 for the sum of 100,000 UZS on
deferred payment terms. Payment term under the contract — on 1% of March. Price index in
February was 102.2%. Taking into account purchasing power of money, the actual amount,
which will be received on 1% of March , will make: 100,000/1.022 = 97,847 UZS, therefore
loss of revenue because of inflation is equal 2,153 UZS (100 000 - 97 847). Thus, granting a
discount for early payment within increase in prices reduces losses of organizations.

However we can note that today there is a paradoxical situation: rate of inflation exceeds
interest rates for the bank credits (on to the short-term credits of a rate vary within 17-22%). If
to abstract from technical aspect of receiving the credit, it is more favorable to enterprise to
take the credit and to finance at the expense of it receivables, than to provide a discount for
early payment to the buyer within increase in prices as expenses in this case will be below:
100,000 * 22% / 12 = 1833 UZS instead of 2153 UZS. But, undertaking similar actions, it is
very important to carry out continuous monitoring of the prices and credit rates. If a delay in
payment is granted the buyer for several months, then data actions are accompanied by high
risk of non receipt of the expected economic benefit in connections with possible change of
rates on the bank credits and the price index. Except that, the solvency of the buyer during the
period of a delay of payment is subject to change that in the conditions of crisis quite possibly,
and then there is a violation threat terms of payment of debt, and, therefore, default of the bank
credit enterprise seller. Considering the aforesaid, early payment of debt buyers are an optimum
way of protection against non-payments and related negative consequences for the seller.

In return, the buyer if he has free money, it is unlikely will refuse the offer to receive a discount
for early payment in a size inflations: rates on short-term deposits are 10-14% now, means,
having enclosed 100,000 UZS for 1 month at a rate of 14%, the organization will gain income
1,167 UZS, and when using a discount imputed income will be 2,153 UZS. Thus, any discount
for early payment exceeding rates on short-term deposits it is favorable to the buyer.

In the conditions of an economic crisis also other elements of credit policy requires attention.
In particular, it is necessary to control validity credit limits and their compliance to the current
financial state of the seller’s enterprise.

Existence of an objective and relevant system is also very important of assessment solvency of
buyers, to decide, whom and under what term can be given the credit, with whom payment has
to be upon shipment of products (rendering services) or on prepayment and with whom it is
better not to cooperate at all. Here is in especially bad way there are enterprises which owing

to specifics of activity have no opportunity to differentiate clients and to refuse provision of

13



services, it first of all enterprises which are engaged in production and power distribution, gas
and waters and also management of operation of a dwelling stock.

In an economic crisis, this parameter deserves special attention. credit policy, as measures for
the return of debt (collection procedures), including:

- The system of fines for violation of the terms of payment;

- reminder to the buyer of the date of payment;

- notice of violation of the term of payment;

- termination of shipments to this buyer;

- appeal to the court.

The elaboration of the collection procedure and its careful observance in practice are the key
to effective management of receivables, since this largely depends on the payment discipline
of buyers, and, consequently, the volume and quality of accounts receivable.

One of the main goals of the financial management of an enterprise is to prevent the formation
of overdue receivables - is solved by controlling the receivables, analysis of its structure and
dynamics and timely application of appropriate collection procedures.*? Overestimate the
significance these actions in an economic crisis is almost impossible. Besides Moreover, the
risks associated with receivables can be reduced by using:

- pledge;

- bank guarantee;

- the guarantee of other organizations;

- factoring;

- insurance of receivables.™

Factoring as a financial instrument requires special attention

Accounts receivable factoring is also commonly referred to as invoice factoring, business
factoring or simply the selling of accounts receivables. There are typically two parties involved
in the transaction, the business and the Factor. The Factor, or Factoring company is the

company who buys the accounts receivables from the business in exchange for cash.

12 Thomas L. Stober, The Incremental Information Content of Receivables in Predicting
Sales, Earnings, and Profit Margins,1993.

Journal of Accounting, Auditing & Finance, vol. 8, 4: pp. 447-473.

13 David Deakins, Alana Morrison, Laura Galloway, Evolution, financial management in
the small firm, Journal of Small Business and Enterprise Development, Volume: 9 Issue:
1,2002,p9
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In the conditions of an economic crisis management of receivables is one of key factors of
successful activity the enterprises also includes development and implementation of credit
policy in relation of buyers and customers, systematic control and analysis of debit debts and
also consecutive application of collection procedures.

When forming credit policy it is necessary to define as much as possible the admissible amount
of receivables as in general for the company, and on to each contractor (credit limit). Counting
these indicators, the company in the first stage is guided by the strategy (increase in a share of
the market demands bigger credit limit, than deduction of the market share and accumulation
free money).

The size of receivables is defined by many multidirectional factors. Conditionally these factors
can be divided into external and internal.*

External factors do not depend on the organization of activity of the enterprise, and is less
possible to limit their influence, and in some cases it is almost impossible. It is necessary to
carry to external factors: decline in production; rate of inflation; look products — if it is seasonal
products; market saturation this look products.

Internal factors entirely depend on professionalism of financial management of the company,

from possession of it’s management skills of receivables.

14 Shehzad L. Mian, Clifford W. Smith, JR., Account receivables management, Policy:
Theory and evidence. The journal of finance, vol 47, NO 1, 1992
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1.3 Classification of receivables according to the international standards of financial
statements and regulations of the Republic of Uzbekistan
The present stage of economic development of the country is characterized the considerable
delay of a payment turn causing growth of debit debts at the enterprises. Therefore, an
important task of the financial analysis is the effective management of receivables directed to
optimization its general size and ensuring timely collection of a debt.®

In modern economic practice receivables, it is classified by the following types (Fig 1.2):
According to contents of obligations:
- The debt connected with product sales, goods, works, services (debt for products, goods,
works and services, including provided with bills).
- The debt which is not connected with product sales, goods, works, services
(debt on calculations in the budget, on rent, on the issued advance payments, on added

to income, by internal calculations, other debt).

On duration:

- The current (short-term) receivables arise in the course normal operational cycle is also
subject to repayment after the expiration of 12 months with dates of leading of balance. This
kind of receivables is reflected as a part of current assets of the enterprise.

- Long-term receivables, on the contrary, do not arise in the course normal operational cycle it
will also be extinguished more than 12 months from date leading of balance.

On timeliness of payment:

- The normal debt of the enterprise is understood as debt, connected with the normal course of
performance by the company of the production task, and also with the operating forms of
calculations (debt on the made complaint, the debt of reporting persons, the shipped goods on
which there did not come term payments). *6

- The overdue receivables represent debt for the sold goods or the rendered services not paid
in established by the contract term. The overdue receivables are in turn subdivided on doubtful

and hopeless.

1% Bnank U.A. T.1. — K.: Huka-Ilentp, 1999. — Cepus «bubnuorexa GMHaAHCOBOTO
MeHekepay; Beimn.3 OcHoBBI puHAHCOBOTO MeHEHKkMEeHTa. 168¢

16 . H.IMamkuna, O.1U.Cocnayckene, O.B.®azeepa. PaGora ¢ nebuTopckoit
3aJI0JDKEHHOCTBIO: TIpakThyeckoe mocodbue. M3marensctBo «Omera-JI», 2009. — 157 ¢
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- Doubtful receivables — that, concerning which at the creditor there is an uncertainty in its

repayment with the debtor (as a rule, proceeding from practice the long relations existing

between them).

- Hopeless receivables are a kind of the current debit debt concerning which the creditor had a

confidence about not its return debtor.

Classification of the Receivables

According to contents of
obligations

Debt related to the sale of
products, goods, works and
services

y

\

By duration

By timeliness of payment

Current (short-term)

Long-term

Debt not related to the sale of
products, goods, works and services

Regular

Overdue

~

Doubtful

Hopeless

Fig 1.2. Classification of Receivables!’

Irrespective of the controlling measures from the enterprise with the purpose to avoid sales of

products to insolvent buyers, in accounts department are conducted corresponding accounting

registers (magazines warrant or sheets) for reflection and accounting of settlings with buyers

and customers. On the basis of these accounting registers ranging of receivables on terms of

payment of accounts is carried out, helping the enterprise to define policy in the field of

management receivables (assets) and settlement operations.

All accounts to receiving are classified by repayment periods of debt on to the following

groups:

e the term of payment did not come;

e delay from 1 to 30 days (up to 1 month);

e delay from 31 to 90 days (from 1 to 3 months);

e delay from 91 to 180 days (from 3 to 6 months);

1" Bnank U.A. T.1. — K.: Huka-ILlentp, 1999. — Cepus «bubnuoreka GuHAHCOBOTO

MeHekepa»; Beirn.3 OcHOBBI pUHAHCOBOTO MeHeKMeHTa. 185¢

17




e delay from 181 to 360 days (from 6 months to 1 year);

e delay of 360 days and more (more than 1 year).
By types of receivables at the enterprise the largest specific weight, as a rule, it is the share of
the debt of buyers for the shipped products. In it is the share the total amount of receivables on
settlings with buyers of 80- 90%. Therefore, management of receivables at the enterprise is
connected in the first stage with optimization of the size and ensuring collection of debt buyers
by calculations for the sold products. For effective managements of these receivables at the
enterprises it has to be developed and to be carried out special financial policy of management

of receivables (or its credit policy in relation to buyers of products).

1.4 The indicators characterizing quality and efficiency of receivables

Concepts "receivables™ and "policy of management of account receivables cannot be presented
without each other. Any commercial the organization has to be engaged in development of this
policy as integral part financial activity, management of current assets. To provide competent
management of receivables is not so easy. It has to not only to control stability of receipt of
payments for debts, correctness of drawing up contracts and a condition of debtors but also to
stimulate expansion of volumes productions. It also is a main objective of policy of
management receivables.

The main objective of the analysis of receivables of the enterprise is assessment of level and
structure of receivables of the enterprise and also efficiency of the financial means invested in
it. Analysis of debit debts on settlings with buyers it is carried out in the context of commodity

(commercial) and consumer loan.

The credit policy that achieves this goal can be considered effective. Accordingly, the
effectiveness of credit policy is determined by the value of an additional positive result arising
from investing in receivables. When making a managerial decision with respect to credit policy,
three main elements can be varied:

— duration of the time period for which the buyer is granted a deferred payment;

— a set of discounts for early or timely payment and late fees;

— the time period while the proposed discounts apply.*8

18 Tavis, L. A. (1970). Finding the best credit policy. A model for studying the components.
Business Horizons, 13(5), p 12
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In the course of implementing the chosen credit policy, the company is changing its financial
and economic performance, in different directions. For example, a decrease in receivables may
be accompanied by a decrease in sales, and vice versa. Therefore, it is necessary to develop an
approach to a comprehensive assessment of the effectiveness of credit policy, taking into

account the diversity of consequences of its impact. In addition, the formation of financial, incl.

Credit policy should take into account the enterprise development strategy and on the basis of
functional analysis credit policy effectiveness indicators can be combined into three groups.®
The first group: a group of the balance sheet indicators, characterizing the amount and structure
of the enterprise’s receivables. This group combines indicators that allow to conduct a factor
analysis of accounts receivable, which includes:

— an estimation of the amount of organizations accounts receivable and its dynamics in the
previous period;

— definition of the average collection period for receivables and its turnover quantity in the
period under review;

— analysis of the overdue accounts receivable composition with the doubtful and bad debts
allocation. The results of the analysis are used in the process of subsequent development of
individual company credit policy parameters.

The second group: indicators related to the receivables servicing. When implementing a credit
policy, it is necessary to take into account the fact that the credit submitting increases sales, but
it is accompanied by an increase in costs, and at some point these costs can exceed the
additional profit from increased sales. Therefore, in managing accounts receivable, it is
necessary to assess the current credit policy effectiveness in terms of exceeding the revenues
from its sale over the servicing accounts receivable costs.

Additional profit in the credit policy implementation arises:

— from the increase in sales (revenue);

— from the unit costs reduction (production growth contributes to a decrease in the fixed costs
per unit of output).

For influencing on the consumers the development of penalties for late payment may be
considered. Increase in terms of payment is equivalent to reducing the price of products,

services, and work.

19 Nechaev, V. I., & Gerasimova, L. N. (2013). Improvement of the accounts receivable cash
analysis methods to reduce the enterprise financial risks.
Audit and Financial Analysis, (2), 17
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The increase in sales promotes the rise of the purchased material values.

The third group: the indicators that affect the financial condition of the enterprise. As an
important element of the company's current assets, accounts receivable has a significant impact
on various financial indicators of the enterprise: turnover and profitability, liquidity

and responsibility, financial and market stability, the operational and financial cycle duration.
In this indicators group we will include indicators, which results from the receivables value.?
Short-term accounts receivable, which arises while corporation product selling on the terms of
a deferred payment, refers to quick-selling assets and its value depends on the value of liquidity
ratios. On the one hand, the higher the accounts receivable, the higher the liquidity ratios. On
the other hand, an enterprise cannot always fully receive accounts receivable, which is used in
calculating these coefficients.

The receivable repaid by buyers can be directed by the corporation to increase funds, or to
repay loans. Thus, the value of accounts receivable has an impact on such indicators as the
recoverability of cash, as well as accounts payable

The credit policy is effective if the additional operational profit received by the enterprise from
the increase in the sales of products on credit exceeds the additional operating expenses of the
organization in servicing the receivables and the amount of losses of funds invested in

receivables due to insolvency buyers

1.5 Factoring. Risks and Benefits
Factoring is a financial commission transaction for the assignment of receivables to a factoring
company with the aim of:

e receive most of the payment immediately;

e full repayment guarantees;

e reduce the cost of maintaining accounts.
Factoring - provides service that a bank acting as a financial agent, provides companies that
work with their customers on deferred payment terms. Factoring services include not only
providing the supplier with and receiving money from the buyer, but also monitoring the

buyer’s debt on deliveries, reminding debtors of payment terms, conducting reconciliations

20 Nechaev, V. I., & Gerasimova, L. N. (2013). Improvement of the accounts receivable cash
analysis methods to reduce the enterprise financial risks.
Audit and Financial Analysis, (2), 19
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with debtors, providing the supplier with information on the current status of receivables, and
maintaining analytics on history and current operations.

One of the most promising types of banking services is factoring - a risky but highly profitable
business, an effective instrument of financial marketing, one of the forms of integrating
banking operations that are most adapted to modern processes of economic development. The
term "factoring” from the English - intermediary agent.

Factoring - the acquisition of the right to collect debts, to resell goods and services and then
receive payments on them. In this case, it is, as a rule, about short-term requirements. In other
words, factoring is a type of intermediary activity in which an intermediary firm (factoring
company) for a certain fee gets the enterprise the right to collect and credit to its account the
amount of money due from the buyer (the right to collect receivables). At the same time, the
intermediary credits the working capital of the client and assumes its credit and currency
risks.?

Factoring operations arose on the basis of a commercial loan, which is provided by sellers to
buyers in the form of deferred payment for goods sold. Changes in settlement requirements in
terms of accelerating the turnover of funds have caused the need for suppliers to look for
solutions to the problem of receivables. Factoring is a relatively new effective system for
improving liquidity and reducing financial risk when arranging payments. Developing these
operations, commercial banks supplement them with elements of accounting, information,
advertising, marketing, legal, insurance and other customer services. This allows you to expand
the circle of bank customers, strengthen communication with them, increase bank profits by
expanding operations.

In this way, Factoring is different from a traditional loan where monies are passed on the basis
that they may be secured against an asset which remains the property of the borrower. Here the
invoices become the property of the Factor, who transfers money to the seller. The Factor is
then economically free to dispose of (for example re-sell) the receivables assigned to him.

It is often the case that the buyer must be advised of the assignment for the process to be
effective. So the invoice (physical or electronic) will normally carry a notice of assignment to
advise the buyer that it has been sold to the Factor and payment must be made to it, not to the
seller. The Factor may from time to time also send letters and statements which remind of the

buyer of this transfer of ownership.

21 Soufani, K. (2001). The role of factoring in financing UK SMEs: A supply side analysis.
Journal of Small Business and Enterprise Development, 8(1), 37-46.
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In most factoring arrangements, once the invoices have been assigned (and in some case
checked or verified to confirm their validity) the Factor will normally immediately make
available a proportion of the invoice value to the Seller. This proportion varies depending on
the agreement and is typically between 80 and 90% of the face value of the invoices accepted
for funding.

If invoices are assigned which fall outside pre-agreed conditions or limits, (for example if
debtor limits are exceeded or the concentration of debt in a particular buyer goes beyond an
agreed percentage) it is possible that they will not be financed immediately but will be subject
to further investigation or discussion.

The Factor will want to maximize the level of funding available to the Seller, and the seller
will want to ensure there are no restrictions on their cash flow from the facility.

Because of these imperatives, both parties will work together in advance of assignment to
ensure that any potential barriers to immediate funding are removed.

Any new business for the Seller can be referred to the Factor who can undertake a credit
reference check on a buyer to assess its financial strength and to set an appropriate funding
limit. If credit protection is included as part of the factoring agreement, a cover limit can also
be set.

Financial institutions that provide factoring services are called factor-firms. They are created
by the largest banks (or the banks themselves function as factor-firms), which ensures high
reliability of factoring transactions and minimal costs for customers. An extensive network of
specialized branches for factoring services to enterprises in various countries has been
established by large multinational corporations. At the international level there is the Factors
Chain International Association, whose members are 95% of factoring companies from 40
countries of the world.

The factoring operation usually involves three persons: a factor (bank) —the buyer of the claim,
the original creditor (client), and the debtor who received the goods from the client with a
deferred payment.

The factoring operation is that the factoring department of a bank purchases debt claims
(invoices) of a client on the terms of immediate payment of up to 80% of the value of invoiced
deliveries and payment of the rest, less interest on the loan and commission payments, in
strictly determined terms, regardless of the receipt from debtors. If the debtor does not pay the

factoring invoices in time, then the factoring department makes payments instead.
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Factoring services are most effective for small and medium enterprises that traditionally
experience financial difficulties due to the untimely repayment of debts by debtors and the
limited sources of credit available to them.

The types of risk may be categorized into two main classes; those which relate principally to
the client, and those which principally arise from the debtor.

Client Risk

In respect of clients, the financial risk for the factor is that it will make advances that it cannot
recover.

This situation might arise if the factor provides funds against invoices which for any reason
either are or become uncollectable, or if the client seller diverts funds which are due from the
buyer debtors to the Factor.

* Invoices may become uncollectable if there is an issue that leads to genuine dispute and
nonpayment; for example, there is a mismatch in quantity, quality or nature of goods or services
supplied compared to those invoiced, or goods and services prove in practice to be sub-standard
or faulty.

* The client seller may raise invoices fraudulently, creating paperwork for incomplete or
imaginary “fresh air” goods and services; this may be done with or without active collusion
from the buyer debtor. If the Factor advances funds against such invoices in these
circumstances, then these will prove to be uncollectable.

* The client might advise debtors that payment is due directly to them and not to the factoring
company, meaning that they effectively receive double payment for the invoice.

The factor will protect itself through a range of sophisticated risk assessment and control
mechanisms which may include initial underwriting techniques, ongoing monitor and control,
client audits, automated and manual verification of invoices and accounts as well as trend

monitoring and client industry competitor comparisons.??

Debtor Risk

A principal risk for the seller and the factor is the creditworthiness of the client’s buyers which
reflects their ability to pay. The factor will use a range of methods to assess the creditworthiness
by using a selection of indicators; these will include information from professional credit

reference agencies, filed and management accounting information, statutory reporting (where

22 Factoring and Commercial Finance: An Introduction, EU Federation, Factoring &
Commercial Finance, retrieved from: https://euf.eu.com/category/4-
brochures.html?download=375
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information is held on centralized government registers) as well as analysis of payment
performance and past operational experience.

Based upon this array of information, it will set a debtor limit which it considers appropriate to
the level of credit risk. In a non-recourse environment, this will generally represent the
maximum level of funding that will be available to the seller. This position can be secured by
providing credit cover, which may protect the seller (and the factor) against such credit default
loss in the event of debtor failure. If the client requires funding at a higher level than the debtor
limit, the factor may consider providing this on a non-covered basis.

In a recourse environment, where there are other compensating features (for example if the
debt is a very small percentage of the outstanding ledger) the funding may also be set at a
higher level at the discretion of the factor.

Debtor limits will be reviewed on a regular basis to ensure they reflect the current level of risk.
The factor will also ensure that the level of funding in any one particular debtor is controlled
so that it does not represent too high a proportion of the overall debt outstanding. In this way,
by limiting the concentration risk, it can ensure that in the event of an individual debtor failing,
the loss damage is recoverable and not fatal to the security of either party.

This active management, monitoring and control is typical of a factoring facility and clearly
differentiates the solution from a traditional lending environment where decisions are based on
historic performance strength and operational forecasts, and it also explains its far superior

provision performance?®

23 Factoring and Commercial Finance: An Introduction, EU Federation, Factoring &
Commercial Finance, retrieved from: https://euf.eu.com/category/4-
brochures.html?download=375
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2. THE ANALYSIS OF ACTIVITY OF THE ENTERPRISE

2.1 Classifications of Statements and regulations of the Republic of Uzbekistan
Uzbekistan follows NASs designed on the basis of the Accounting Law 1996. NASs are part
of the regulated system for accounting in Uzbekistan and have been developed based on IASs.
Uzbekistan has developed a differential reporting regime for small and medium enterprises it
is ahead of the International Accounting Standards Committee (IASC) in this area. At present,
18 NASs have been developed and approved as follows: Framework for National Accounting
Standards®*

1 Accounting Policies and Financial Reporting

2 Revenues (from the Basic Economic Activity)

3 Income (Reporting on Financial Results)

4 Inventories

5 Fixed Assets

6 Leases

7 Intangible Assets

8 Consolidated Financial Reports and Investments in Subsidiaries

9 Statement of Cash Flows

10 Accounting for Government Grants

11 Research and Development Expenses

12 Accounting for Investments

16 Events Occurring After Balance Date

17 Construction Contracts

19 Orders for Inventory Management

20 Orders for Differential Reporting (for small enterprises)

21 Orders for the Chart of Accounts

24 National database of legislation of the Republic of Uzbekistan, NAS of Uzbekistan 2019,
http://lex.uz/ru/nsbu

25



Table 2.1

Variations Between IAS and NAS of Uzbekistan?

IAS

Variations Compared with NAS

IAS 1: Presentation of

Financial Statements

NAS 1: Accounting Policies and Financial
Reporting

- A report on physical asset movements must be
included in the financial statements.

- The deadline for submitting financial reports is
15 February.

- Banks, budget organizations, and insurance
organizations do not have to comply

with NAS No. 1.

- Double-entry bookkeeping must be applied.

- The reporting period must be the calendar year.

- The financial report must disclose the recipients of the financial statements

IAS 4: Depreciation

Accounting

IAS 16: Property, Plant,

and Equipment

NAS 5: Fixed Assets

- Decrees determine revaluation ratios (the most recent revaluation decree
was issued in 1995).

These ratios apply uniformly across the country but differ between asset
types.

- Accumulated depreciation is not required to be written back on
revaluation.

- Different depreciation rates are applied to different classes of assets.

- NAS require that, at least once every two years, there must be a stock take

of physical assets.

IAS 17: Leases

NAS 6: Leases
- Validity of lease agreement is the signing date.

- Operating leases are classified as those with a period of less than one year.

IAS 2: Inventories

NAS 4 Inventories

- Stipulates that tools and inventories have a life of less than one year.
- Prohibits usage of the Last-in-First-out (LIFO)

method

- Prescribes annual stocktaking procedures.

25 Francis B. Narayan, Financial Management and Governance Issues in the Republic of
Uzbekistan, Published and printed by the Asian Development Bank, ISBN: 971-561-332-2
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In the Republic of Uzbekistan accounting is regulated on the basis of the law "About
accounting” and other additional acts. Accounting is arranged under the tax legislation and as
methodical materials it is accepted "National standards of accounting of the Republic of
Uzbekistan". It agrees NSA No. 15 "Balance sheet" of the Republic of Uzbekistan receivables
it is classified by the following types:

1. Trade receivables

The debt of buyers and customers arises at not payment for shipped products (works, services)
and also the shipped goods (works, services) payment term which did not come, but the
ownership right already passed to the buyer. Is reflected the debt of buyers and customers on
debit on account 40.00 "Accounts to Receiving".

2. Debt of separate divisions

Under this article the debt of branches or other structural is reflected the divisions allocated
separately, having separate accounts and reporting on financial performance. Is reflected on
debit of account 41.10 "Accounts to receiving from separate divisions".

3. Debt of subsidiaries and affiliates

Under this article debts of the affiliated and related undertakings as are reflected on distributed
and not to dividends paid from profit, and on the obtained loans and to other obligations. Is
reflected on debit of account 41.20 "Accounts to receiving from subsidiaries and affiliates".

4. The advance payments issued to personnel

Advance payments to personnel are issued for official journeys, on general economy expenses,
and also on compensation. Is reflected on debit of account 42.00 "Accounts of accounts the
advance payments issued to personnel”.

5. The advance payments issued to suppliers and contractors

Arise at an overpayment for products (works, services), in certain cases and for productions of
these products (works, services) are also reflected on debit of account 43.00 "The advance
payments issued to suppliers and contractors".

6. Advance fees on taxes and fees in the budget

Include taxes on the gained income, including uniform tax payment, the VAT, the property tax,
the land tax, the dividend tax, tax on income of natural persons. The advance payment on taxes
before reporting is paid period. Is reflected on debit of account 44.00 "Advance Fees in the
Budget".
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7. Advance fees in the public specialized funds and on insurance

Include such taxes as withheld from the salary, and charged on the salary (uniform social
payment, pension accumulative fund, pension fund, labor union and others). Is reflected on
debit of the account 45.00 "Advance fees in the public specialized funds and on insurance".

8. Debt of founders on deposits to authorized capital

Authorized capital has to be created within no more than 1 year. Arises this debt at not created
capital and also at not full it formation. The debt of founders is reflected on debit of account
46.00 "On to deposits to authorized capital.

9. Debt of personnel on other operations

This debt can arise when granting to personnel financial loan, or at material damage and also
at received on credit products (works, services). The debt of personnel is reflected on debit of
account 47.00" on other operations".

10. Other receivables?®

To other income payments belong to receiving on long-term and short-term to rent, dividends,

royalty and others. Debts are reflected on debit of account 48.00" different debtors.

2.2 Trends of food industry in Uzbekistan

Prior to 1991, packaging in Uzbekistan was outsourced. After the breakup of the USSR,
Uzbekistan was left with a small industry that was geared toward packaging of chemicals.
Existing food processing and packaging equipment is antiquated or does not meet present

needs. Given Uzbekistan’s potential to develop into a major food exporter.

The government adopted a program of measures for 2015-2019 to ensure structural reforms,
modernization and production diversification in this sector. The program covers four main
areas: export supplies; establishment of 15 trade & logistic centers with a total capacity of 60
thousand tons; financial support worth $596 million for 180 investment projects aimed at
construction, infrastructure, packaging, and food processing projects; packaging sector
development.

26 National standards of accounting of the Republic of Uzbekistan, Finansist.uz, information

analytical website, 2018, http://finansist.uz/2018-yilgi-solig-stavkalari-va-makroigtisodiy
korsatkichlar/
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http://finansist.uz/2018-yilgi-soliq-stavkalari-va-makroiqtisodiy%20korsatkichlar/

The annual growth rate of food manufacturing in Uzbekistan is 10-15%.%’

Table 2.2
Annual report of food industry of Uzbekistan for 2015-2018, in USD?®
2015 2016 2017 2018
Total Local Production | 6,446,705 7,965,329 4,961,550 6,457,862
Total Exports 1,317,100 1,069,800 875,800 1,087,567
Total Imports 1,585,200 1,439,700 1,273,900 1,432,933
Total Market Size 6,714,805 8,335,229 5,359,650 6,803,228

Leading Sub-Sectors:

The best sector opportunities in production and processing/packaging equipment supply lie in
the areas of juice, fruit, vegetable, meat and milk processing. The Uzbek government is
encouraging private sector development in these areas.

Consumer price index is a price index, which is calculated for a certain group of goods and
services, which determine the composition of the consumer basket of one citizen of the country

and is calculated for a certain period of time.
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Fig 2.1 Uzbekistan - Food inflation for 2010 — 2018 in %2°

27 Proposed Loan Republic of Uzbekistan: Horticulture Value Chain Infrastructure Project
https://www.adb.org/sites/default/files/project-documents/51041/51041-002-rrp-en.pdf

28 Turnover statistics, Ministry of Foreign Trade of Uzbekistan,
https://www.export.gov/article?id=Uzbekistan-Food-Manufcturing

29 Uzbekistan food inflation, Trading economics 2019,
https://tradingeconomics.com/uzbekistan/food-inflation
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Cost of food in Uzbekistan increased 14.90 percent in December of 2018 over the same month
in the previous year. Food Inflation in Uzbekistan averaged 5.46 percent from 2005 until 2018,

reaching an all time high of 15.90 percent in 2017 and a record low of 0.30 percent in 2016.

Today it is difficult to find a company that does not have assets accounts receivable. The
occurrence of such debt is usually associated with providing buyers with deferred payment in
order to increase sales. The share of accounts receivable in current assets of Uzbek
organizations in recent years, it has averaged 41-47% (Figure 2.2), while in assets as a whole,
slightly less than 20%. At the same time, half of all receivables are debts buyers and customers.
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Fig 2.2 The share of receivables and its types in current assets for 2008-2013, in %°°

In enterprises engaged in certain activities, such as food production, housing management,
accounts receivable are the most significant type of assets. In the specified types of activity,

according to statistics for 2013, it is 30.89% and 35.69% of all assets, respectively.

2.3 Short characteristic of the enterprise. Mission. Tasks. Organizational structure
Ai-syrem grand trade is a limited liability company, which was created in March 2011 and
registered in Khokimiyat Uchtepa district of Tashkent number 004283-01 from 09.03.2011.

The main Ai-syrem grand trade activity is the production of pasta products, a secondary activity

30 Vorontsova E.A., Management of account receivables in the conditions of economic crysis
2015, p2
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not contrary to law is production of plastic bags. The company has expanded its activities by
purchase of additional equipment for the production of pasta and production equipment for the
production of plastic bags.
AI-SYREM GRAND TRADE is located at the address: Tashkent, Chilanzar district,
quarter 30, house 6, ap.75.
The production base is located at the address: Tashkent, Chilanzar district, Gavhar St.,
house 151 a. LLC AY-SIREM GRAND TRADE has a successful geographical location in the
industrial zone of Chilanzar district of Tashkent, own road and good warehousing. The mission
of the production company "AY-SIREM GRAND TRADE" is saturation of the Uzbek market
with high-quality import-substituting products, meeting standards pasta, is in great demand in
the market of flour products.
The objectives of this company:

e identification of consumer preferences in the whole of Uzbekistan;

e analysis of pasta consumption in Uzbekistan;

e analysis of the production of pasta in Uzbekistan.
The total staff is 23 people. Preference for typing is given qualified professionals with
experience in this field for at least 3 years. The structure of personnel management in this
enterprise can be attributed to linear. It allows the director to quickly manage the work of the
enterprise and keep the track of events.
With each worker consist the individual employment contract in which their rights and duties
are established, are painted the internal schedule of the working day and equipment of a
workplace.
Characteristic of the trade range of the enterprise:
All pasta is divided into groups A, B, C; varieties (highest, first second).
The variety of products is determined by the flour grade. The standard provides for release
pasta of the highest grade (from flour of the highest grade - grains), first grade (from flours of
the first grade - semi-fragments), second-grade (from flour of the second grade semi
fragments).
The range of pasta products is very diverse. In addition to varietal differences, product
classification divides pasta products for types, and types for subtypes. The entire range of pasta
products is divided into regulatory documentation for four types: tubular products, threadlike,

tape, figured.
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2.4 Analysis of financial performance of the enterprise

Financial analysis is a process of researching financial state and the main results of the financial

activity of the enterprise in order to identify reserves to increase its market value and ensure

further effective development.

All the financial reports, tables and figures are obtained from the Balance sheets and Financial

reports for 2014 - 2018 provided by company Ai-syrem grand trade ( see appendixes 1-14 )

Table 2.3

Dynamics of enterprise production 2014 — 2018, in UZS
Indicators 2014 2015 2016 2017 2018
Reserves, UZS | 253 637 000,0 | 255 376 000,0 | 405 703 000,0 | 421991 000,0 | 886 623 000,0
Reserves, KG | 170 560,43 171 729,83 272 818,54 283 771,55 596 217,42
Net-turnover, | 578 599 000 745 537 000 1265038000 | 1011109000 | 819 892 000,0
uzs
Net-turnover, | 321 443,89 414 187,22 702 798,89 561 727,22 455 495,5
KG
Volume of 492 004,32 585 917,05 975617,43 845 498,77 1051 712,92
production, kg

As can be seen from the data table, the company is developing dynamically. But for successful

development is necessary not only to produce, you also need to sell. And for the food enterprise

this task is more relevant since food has limited shelf life and sales. To assess the financial

component of the enterprise, it is necessary conduct a comprehensive financial analysis.

Table 2.4
Total assets and net turnover of Ai-Sirem grand trade for 2014-2018 in thousands UZS.
2014 2015 2016 2017 2018
Total assets 524 944 498 860 678 249 1498 849 1729903
Net turnover 578 599 745 537 1265 038 1011 109 819 892

The analysis is carried out in the national currency UZS. 1 EUR = 9501.1876 UZS.
Balancing is the first step in the analysis of financial statements.
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This is followed by an assessment of the change in the balance sheet for the period from 2014
to 2018
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Fig.2.3 Change of the Total assets of Ai-Syrem grand trade
for 2014-2018, in thousands UZS.
According to the data obtained in Figure 2.3. In 2015 there is a decrease in balance assets of
company, which indicates a reduction of economic activity of the enterprise. In 2016, 2017 and
2018 there was a sharp increase of the balance sheet. An increase in the balance sheet indicates
an increase in production capacity of the enterprise. To obtain an overall assessment of the
dynamics of financial condition compare changes in the average value of assets with changes

in financial results of economic activities of the enterprise, based on the "report on the profit

or loss. ™
Table 2.5
Growth rates and Revenue from sold products for 2015-2018 in %
2015 2016 2017 2018
Assets growth -5,0% |36,0% |121% 15%
Revenue from realization of products | 28,9% | 69,7% |-20.1% | -18.9%

Such a comparison makes it possible to evaluate not only assets changes, but also to give

characteristics of the financial sources of these changes.
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Comparing the coefficients, it can be seen that in 2016 there was a significant rise of assets
growth and revenue growth from product sales. Since 2014, assets growth and revenue growth
have dropped sharply. However, in 2015 this the acquisition had a negative impact on the
growth of the assets, but to an increase in the growth revenue. In 2016, the increase in assets
and revenues began to go up. It testifies that the enterprise began to develop at its own expense.
However in 2017 there was a significant increase in asset growth, but at the same time there
was a sharp decline in revenue. In 2018, the asset growth rate fell to 15% which indicates the
decrease in sales of products

15% -5%

36%

121%

u2015 m2016 2017 w2018

Fig.2.4 Analysis of the currency of the balance sheet for 2015-2018, in %.

The second stage in the analysis of financial statements is horizontal and vertical balance sheet

analysis.
Table 2.6
Balance sheet assets of Ai-syrem for 2014-2018 in thousands UZS
2014 2015 2016 2017 2018
Long-term 258 027,00 | 224 181,00 | 256 876,00 | 209 975,00 | 806 776,00
investments
Current assets | 266 917,00 | 274 679,00 421 373,00 444 575,00 923 127,00

The purpose of horizontal analysis is to identify the absolute and relative changes in the
values of various balance sheet items for the analyzed period. In the course of the horizontal
analysis of the assets of the company, considered the growth rate of the company from

previous years.
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Fig.2.5. Horizontal analysis of assets of Ai-syrem for 2014-2018 in UZS

After analyzing assets, it is possible to make conclusion that there is an increase in a share of

current assets. It means that at the enterprises more mobile structure of assets is created that

improves financial position of the enterprise as promotes acceleration of turnover current

assets.
Table 2.7
Balance sheet liabilities of Ai-syrem for 2014-2018 in thousands UZS
2014 2015 2016 2017 2018
Own assets 347 704,00 | 388 251,00 393 626,00 249 227,00 200 744,00
Long term debt | 150 000,00 | 21 444,00 239590,00 | 323300,00 |549 408,00
Short term debt | 27 240,00 | 89 165,00 45 033,00 926 322,00 979 751,00

Increase in a share of debt of buyers and customers is noted, that’s a part of the current assets

is abstract on crediting of debtors.

It demonstrates about the actual immobilization of a part the current assets from the production

program, what it is impossible to recognize as correct. There is a turning of production base.
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Fig.2.6 Horizontal analysis of liabilities of Ai-syrem for 2014-2018 in UZS.

Great importance for assessment of a financial condition of the enterprise the vertical
(structural) analysis of an asset and passive of balance, at which the basic the attention is
concentrated on relative indicators.

Relative indicators smooth negative influence of inflationary tendencies.

Table 2.8
Analysis of the assets for 2014-2018, in %
2014 2015 2016 2017 2018
Long term 49% 45% 38% 32% 47%
investments
Current assets 51% 55% 62% 68% 53%

Results of the vertical analysis of balance are reflected in tables 2.8. and 2.9. and figures 2.7.
and 2.8.
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Fig 2.7 Vertical analysis of the assets of Ai-syrem drand trade for 2014-2018, in %
The purpose of the vertical analysis consists in calculation of a share of separate articles as a

result balance and assessment of its changes.

Table 2.9
Analysis of liabilities of Ai-syrem grand trade for 2014 — 2018, in %
2014 2015 2016 2017 2018
Own assets 66% 78% 58% 17% 11%
Long term debt 29% 4% 35% 21% 32%
Short term debt 5% 18% 7% 62% 57%

After analyzing the vertical analysis of balance sheet assets (Figure 2.7) the conclusion is that
there is an increase in the share of working capital. This suggests that enterprises formed a
more mobile asset structure, which improves the financial position of the company, as it
accelerates the turnover working capital
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Fig 2.8 Vertical analysis of liabilities of Ai-syrem grand trade for 2014 — 2018, in %
There was an increase in the share of buyers and customers debt, those. part of current assets
diverted to crediting debtors. This indicates the actual immobilization of a part of the
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circulating assets from the production program, that can not be considered correct. There is a

collapse of the production base.

Financial stability of the enterprise is such state its financial resources, their distribution and

use which provides development of the enterprise on the basis of profit markup and the capital

when maintaining solvency and creditworthiness in the conditions of the acceptable level of

risk. Financially sustainable is an enterprise which, at its own expense, covers the funds

invested in assets (fixed assets, intangible assets, current assets), not allows unjustified

receivables and payables and pays off in term according to the obligations. The main criteria

for financial stability are solvency and creditworthiness.

The factors influencing on behavior of financial stability are position of the enterprise on

commodity market, success in cooperation, efficiency of financial transactions of the

enterprise, presence of insolvent debtors and dependence on external creditors.®!

Table 2.10
Liquidity as a characteristic of solvency of Ai-Syrem grand trade
for 2014-2018 in thousands UZS.

Indicators 2014 2015 2016 2017 2018
Al | Cash 4763,0 10272,0 |1187,0 11 393 1172
A2 | Accounts receivables | 8517,0 9031,0 14 483,0 11191 35332
A3 | Inventories 253 637,0 | 255376,0 | 405703,0 |421991 886 623
A4 | Long term 258 027,0 | 224181,0 | 256876,0 | 1054274 | 806 776

investments

Total: 524 944,0 |498860,0 |678249,0 | 1498849 | 1729903
L1 | More urgent liabilities | 13 701,0 13921,0 27503,0 |912816 966267
L2 | Urgent liabilities 13539,0 |75244,0 |17530,0 |12506 13490
L3 | long-term liability 150 000,0 |21444,0 |239590,0 |323300 549 408
L4 | Liability 347 704,0 |388251,0 |393626,0 |249 227 200 744

Total: 524 944,0 |498860,0 | 678249,0 | 1498849 | 1729903

The liquidity of the balance is defined as the degree of coverage of the company's liabilities

with its assets, the term of which turn into money corresponds to the maturity date of the

liability.

31 Mazin A. M. Al Janabi, Evaluating, Managing, and Controlling the Impacts of Assets
Liquidity Risk When Trading Financial Securities in Emerging Markets,
Published: 2019, p 78
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The balance is considered absolutely liquid, under conditions when:
Al1>L1; A2>L2; A3>L3; A4<L4

Table 2.11

Liquidity of balance of Ai-syrem for 2014-2018
2014 2015 2016 2017 2018

Al | < L1 | Al | > | L1 ]| Al | < L1 | Al | < L1 | Al | < | L1
A2 | < L2 | A2 | < L2 | A2 | < L2 | A2 | < L2 | A2 | < L2
A3 | > L3 | A3 | > L3 | A3 | > L3 | A3 | > L3 | A3 | > L3
A4 | < L4 | Ad| < | L4 | A4 | < L4 | A4 | < L4 | A4 | < | L4

Comparing the results for each group of assets and liabilities of the balance (table 2.11), we
can conclude that the results do not fully meet all the conditions. Failure of any of the first three
inequalities suggests that balance sheet liquidity is more or less different from absolute.

With the help of liquidity ratios, you can see the solvency of the company, both in the current
time and in case of an emergency.

There are three types of liquidity: absolute, quick and current.

The absolute liquidity ratio reflects the ratio of the most liquid assets of an enterprise to current
liabilities. This ratio is the most stringent criterion of solvency and shows what part of short
term debt the company can repay at the current time. The recommended values of this ratio
vary from 0.1 to 0.7, but a too high ratio indicates an unnecessarily high amount of free cash

that could be used for business development.

The absolute liquidity ratio is calculated by the formula:*?

©)

Absolute liquid assets

Absolute liquid ratio =
a Current liabilities

Absolute liquid assets are equal to liquid assets minus accounts receivable and bills receivable.
These assets usually include cash, cash equivalents, bank balances and marketable securities.

In this case (Fig. 2.9), the absolute liquidity ratio corresponded to the norm in 2014 (0.17%)
and in 2015 (0.12%). In 2016 — 2017 - 2018, the ratio fell below the norm, which indicates the

inability of the company to quickly repay liabilities at the expense of cash.

32 William Bruns, 2004 , Financial Ratios and Financial Statement Analysis, p 7
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The coefficient of quick liquidity characterizes ability of the company to repay the short-term
obligations due to sale of liquid assets. The higher than some of fast liquidity, the financial
position of the enterprise is more safe. In case there is an unjustified growth of receivables,
the coefficient can be extremely high.

Table 2.12
Liquidity of balance of Ai-Syrem for 2014-2018, in %
2014 2015 2016 2017 2018
Absolute 0.17 0.11 0.02 0.01 0.01
liquidity ratio
Quick ratio 0.48 0.21 0.34 0.02 0.03
Current ratio 9.8 3.8 9.3 0.48 0.94

From fig.2.9. It can be concluded that in 2014 and in 2016. the coefficient was within the
normal range from 0.4 to 0.5, since the enterprise is engaged in retail trade throughout the
analyzed period. This factor indicates that liquid assets do not cover short-term liabilities, and

therefore there is a risk of loss of solvency.
12
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8

0 —_— ———,— PY
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==@==3absolute liquidity ratio = ==@==(Quick ratio

Fig.2.9 Liquidity indicators of Ai-syrem for 2014-2018 in %

Norm the value from 1.0 to 1.5 is considered. But, the value can differ depending on the
industry in which the enterprise works. For example, in home shopping service this coefficient
can decrease to 0.4 — 0.5. If at the company the unjustified growth of receivables is not
observed, then in structure of balance it is better to reduce the number of debtors and to increase
number of creditors as money of creditors can be put several times into circulation at the same

time increasing the profit.
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The coefficient of fast liquidity is calculated by a formula:*

(4)

. . Cash + Cash Equivalents + Short Term Investments + Current Receivables
quick ratio =

Current Liabilities

The current liquidity ratio gives an overall assessment of the solvency of the company. Lenders
widely use this ratio in assessing the current financial situation of the company. The current
liquidity ratio reflects the extent to which current creditor liabilities are secured by current
assets, that is, how many monetary units of current assets fall on one monetary unit of current
liabilities. Recommended values of this indicator are from 2 to 2.5. A value of more than 2.5
is undesirable because it may reflect an insufficiently effective use of current assets or short-
term financing. The current liquidity ratio is calculated by the formula:3*

(5)

Current assets

Current ratio =
Current liabilities

The data obtained shows (Fig. 2.9) that the current liquidity ratio does not correspond to the
norm throughout the analyzed period. In 2014, it was high and amounted to 9.8%, which
characterizes the insufficiently effective use of current assets or short-term financing.

The financial position of the company depends on how quickly the funds invested in the assets
are converted into real money.

Accelerating the turnover of working capital reduces the need for them, and therefore
contributes to increased profitability and improved financial condition of the company.

The slowdown in turnover time leads to an increase in the required amount of working capital
and additional costs, and therefore to the deterioration of the financial condition of the
company.

33 William Bruns, 2004 , Financial Ratios and Financial Statement Analysis, p 8
3 Hendriksen S. Eldon & Michael F Van Breda (1992). Accounting theory fifth edition, R. R.
Donnelly & Sons Company
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Table 2.13

The dynamics of changes in account receivables for 2014-2018, in thousands UZS

2014 2015 2016 2017 2018
Trade receivables 1585 780 324 58 17857
Advances to suppliers 6932 8251 14159 11133 17459
and contractors
Other receivables 0 0 0 0

To assess the effectiveness of the use of working capital, a horizontal analysis of receivables

and payables is carried out, comparing such items as receivables and payables, other debtors

and creditors, deferred expenses and accrued liabilities.
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Fig 2.10 The dynamics of changes in debtor receivables for 2014-2018 in thousands UZS

Proceeding from the provided figure 2.10 it is possible to conclude that under the article of

accounting balance "trade receivables" is observed decrease that means the enterprise cares for

the credit policy in relation to buyers and to customers, however, in 2018 there is huge increase

in trade receivables which means that the entity made big number of sales on credit.

Under the article "Advances to suppliers and contractors" is observed a sharp increase, which

means that the company has invested money at the same time not getting the service.

42



Table 2.14

The dynamics of changes in accounts payable for 2014-2018 in thousands UZS

2014 2015 2016 2017 2018
payable to suppliers and | 1581 2942 6000 904930 954928
contractors
advances received 21 28000 0 6 0
payables to budget 10890 4941 17136 2925 5607
payables to insurance 0 963 0 0 0
payables to state funds | 1018 449 0 0 984
payables to founders 12500 12500 12500 12500 12500
payables to employee 1230 6038 4367 4961 5732
other accounts payable |0 0 5030 1000 0
120000
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20000 I
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m payable to suppliers and contractors m advances received

payables to budget

payables to state funds

m payables to employee

m payables to insurance

payables to founders

m other accounts payable

Fig 2.11 The dynamics in accounts payables for 2014-2018 in thousands UZS

Comparing the charts of accounts receivable and payable, it is clear that for the entire analyzed

period, there is a decline in receivables and growth accounts payable. The growth rate of

accounts payable occurs for account of debt on payments to the budget and debt to the founders.
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The following is a vertical analysis of receivables and payables:
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Fig 2.12 Structure of account receivables for 2014-2018 in %
In assessing the structure of receivables, a conclusion was drawn starting from 2014,
advances to suppliers and contractors far exceed debt buyers and customers. According to the
structure of accounts payable the main share is formed due to the debt on payables to the

budget and payables to founders.

100%
90%
80%
70%
60%
50%
40%
30%
20%
10%

0%

2014 2015 2016 2017 2018

m payable to suppliers and contractors m advances received

= payables to budget m payables to insurance
m payables to state funds = payables to founders
m payables to employee m other accounts payable

Fig 2.13 Structure of account payables for 2014-2018 in %

Further goes the analysis of working capital turnover. The financial position of the company

depends on how quickly the funds that are invested into assets, turned into real money.
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Acceleration of turnover turnover funds reduces the need for them, which contributes to
increased profitability and improve the financial condition of the company. Slow down
turnover time leads to an increase in the number of working capital and additional costs, which

leads to a deterioration financial condition.

The turnover ratio of working capital shows the number of full revolutions that are made by

working capital for the analyzed period time, which is calculated by the following formula®:

(6)
_ , net turnover
Net working capital turnover =
current assets
3,5
3

3 2,71
2,5 216 2,27

2
1,5

1 0,8
0‘5 I

0

2014 2015 2016 2017 2018

®m Working capital turnover

Fig 2.14 Aanalysis of working capital turnover, in %

From the obtained data it can be seen (Figure 2.14) that during the analyzed period the turnover
ratio of working capital increases, accelerates the turnover of working capital, and therefore,
the efficiency of the use of working capital funds is improving. However, starting from 2017
rate went down by 0.8 in 2018, which means that

Next, you need to calculate the duration of the turnover of working capital.

The speed of working capital turnover (Figure 2.15) has significantly high rates in 2014 up to

166 days. In subsequent years, the coefficient decreases.

35 Clyde P. Stickney, Roman L. Weil, Katherine Schipper, Jennifer Francis, Financial Accounting: An
Introduction to Concepts, Methods and Uses, p 379
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Slowing down turnover requires attracting additional funds to continue the economic activity
of the enterprise.

(7)

current assets * 360(days)

Duration of Net working capital turnover =
net turnover
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Fig 2.15 Duration of working capital turnover
The turnover ratio of accounts receivable shows how many times during the period the
organization received payment from buyers in the amount of the average balance unpaid debt.3®

(8)

Net turnover

AR turnover ration = -
Average accounts receivables
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85 78
80 64
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40 35
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B Account receivables turnover

Fig 2.16 Accounts receivable turnover ratio, in %
The indicator measures the efficiency of work with customers in terms of collection of

receivables, and also reflects the policy organizations in relation to sales on credit.

3 Clyde P. Stickney, Roman L. Weil, Katherine Schipper, Jennifer Francis, Financial
Accounting: An Introduction to Concepts, Methods and Uses, p 383
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In this case (Fig. 2.16) in 2018, there is a sharp decrease in the receivables turnover ratio, which
indicates deterioration of work with debtors and conducting the wrong pricing policy. Duration
of AR turnover ratio can be calculated by following formula®’:

(9)

360(days)
AR turnover ratio

duration of AR turnover ratio =

12
10,2
10

5,6

4,2 4,1
4 3,3

) I
0
2014 2015 2016 2017 2018

® duration of receivables turnover

Fig.2.17.The duration of receivables turnover, days.
The period turns into receivables (Fig.2.17) in 2014, reaches up to 6 days, and then gradually

decreases .Longer repayment period, the higher the risk of default.
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Fig 2.18 Accounts payable turnover, in %
The indicator of accounts payable turnover shows the rate at which a company pays its own

debt to suppliers and contractors.

37 Clyde P. Stickney, Roman L. Weil, Katherine Schipper, Jennifer Francis, Financial
Accounting: An Introduction to Concepts, Methods and Uses, p383
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AP turnover calculated by the following formula®:
(10)
Cost of goods sold

AP turnover ratio = -
AP turnover ratio

In this case, since 2014 and 2015, the turnover ratio gradually decreases, but in 2016 there is

a sharp increase. On the one hand it not bad, since the balance of outstanding payables can be
used as a free source of financing for your current activities. On the other hand, there may be
problems with the ability to pay the debt, which can lead to financial instability.
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Fig 2.19 Duration of Accounts payable turnover, in days
The duration of the turnover of accounts payable throughout the analyzed period varies.
From the point of view of economic interpretation, more informative are the periods of turnover
of assets (current and permanent) and current liabilities, which are calculated in days.
Since the companies net profit reached negative values, Ai-syrem grand trade not able to cover
payables on time, as can be seen on figure 2.19, in 2018 company, accounts payable date

amount to 730 days, which is extraordinary numbers.

38 Clyde P. Stickney, Roman L. Weil, Katherine Schipper, Jennifer Francis, Financial
Accounting: An Introduction to Concepts, Methods and Uses, p 384
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3. DEVELOPMENT AND ASSESSMENT OF ACTIONS FOR MANAGEMENT OF
RECEIVABLES

3.1 The analysis of the existing credit policy of the enterprise

In modern commercial and financial practice product sales on credit (with a delay of payment
for it) were widely adopted, both in Uzbekistan, and in the countries with the developed market
economy. Formation of the principles of credit policy reflects conditions of this practice and is
directed to increase in efficiency of operational and financial activity of the enterprise.

The type of credit policy characterizes basic approaches to its implementation from a position
of a ratio of levels of profitability and risk of credit activity of the enterprise. Distinguish three
basic types of credit policy of the enterprise in relation to buyers of products — conservative,
moderate and aggressive.

Conservative (or rigid) the type of credit policy of the enterprise is directed to minimization of
credit risk. Such minimization is considered as the priority purpose in implementation of its
credit activity. Carrying out this type of credit policy, the enterprise does not seek for receiving
high additional profit due to expansion of volume of product sales. The mechanism of
implementation of policy of this kind is significant reduction of a circle of buyers of products
on credit at the expense of groups of the increased risk; minimization of terms of granting credit
and its size; toughening of conditions of granting credit and increase in its cost; use of tough
procedures of collection of receivables.

The moderate type of credit policy of the enterprise characterizes typical conditions of its
implementation according to the accepted commercial and financial practice and is guided by
the average level of credit risk at sale of products with a payment delay.

Aggressive (or soft) the type of credit policy of the enterprise sets as the priority purpose of
credit activity maximizing additional profit due to expansion of volume of product sales on
credit, without reckoning with the high level of credit risk which accompanies these operations.
The mechanism of implementation of policy of this kind is distribution of the credit for more
risky groups of buyers of products; increase in the period of granting credit up to minimum
admissible sizes; providing prolongation of the credit to buyers of an opportunity.

In the course of the choice like credit policy the following major factors have to be considered:
» modern commercial and financial practice of implementation of trade operations;

« the general state of the economy defining financial opportunities of buyers, level of their

solvency;

39 Philip R. Lane, Credit Dynamics and Financial Globalisation, Published July 28, 2013
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* the developed environment of commodity market, a condition of demand for products of the
enterprise;

 potential ability of the enterprise to increase volume of production at expansion of
opportunities of its realization due to granting the credit;

* legal conditions of ensuring collecting receivables;

» financial opportunities of the enterprise regarding derivation of means in receivables;

» financial mentality of owners and managers of the enterprise, their relation to the level of
admissible risk in the course of implementation of economic activity.

Defining type of credit policy, it must be kept in mind that its rigid (conservative) option
negatively influences growth of volume of operational activity of the enterprise and formation
of stable commercial relations while its soft (aggressive) option can cause excessive derivation
of financial means, reduce the level of solvency of the enterprise, cause subsequently heavy
expenses on collecting debts, and finally reduce profitability of current assets and the used
capital.

Today the enterprise uses tough or conservative credit policy as during crisis many customers
went bankrupt. And the enterprise to avoid insolvent demand established very severe
conditions short terms for payment of the shipped products.

The enterprise needs a compromise solution — on the one hand they need involvement of new
buyers and the offer of more sparing terms of payment, and on the other hand, the guaranteed
and rather fast receiving money for the shipped products is necessary.

It is possible to solve an objective using instruments of factoring.

3.2 Essence of factoring as tool on management of credit policy of the enterprise

Factoring represents the financial transaction consisting in a concession the enterprise — the
seller of the right of receiving money according to payment documents for the put products in
favor of bank or the specialized company — "a factor of the company" which assume all credit
risks on collection of a debt. For implementation of such operation bank (factor company) raise
from the enterprise seller a certain commission payment as a percentage to amount of payment.
Rates of a commission payment are differentiated taking into account the level of solvency of
the buyer of products and the provided terms of its payment. Besides, when carrying out such
operation the bank (factor company) till three days carries out crediting of the enterprise seller
in the form of advance payment of debt requirements for payment documents (usually at the
rate from 70-90% of amount of debt depending on risk factor). Other 10-30% of amount of
debt it is temporarily deposited by bank in the form of an insurance reserve at its default by the
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buyer (this deposited part of a debt is repaid to the enterprise seller after full repayment of

amount of debt the buyer).

Factoring operation allows the enterprise seller to refinance a primary part of receivables on

the submitted buyer to the credit within short terms, having reduced thereby the period of a

financial and operational cycle. It is possible to carry only additional expenses of the seller

connected with sale of products and also loss of direct contacts to shortcomings of factoring

operation (and the relevant information) with the buyer in the course of implementation of

payments by him.

The efficiency of factoring operation for the enterprise seller is determined by comparison of

level of expenses by this operation with the average level of an interest rate for short-term bank

crediting. Services of factoring in the Republic of Uzbekistan offer the following banks:

e Asia Alliace Bank;
e Ipak Yuli Bank;

e NBU (National bank of Uzbekistan);

o Kapital bank;
e Ipoteka bank;

Table 3.1

Comparative analysis of the largest banks in Uzbekistan*?

NBU (National bank

Ne Asia alliance bank Ipak yuli bank _
of Uzbekistan)
1 Volume of Factoring, 10 000 UZS — 10 000 UZS - 10 000 UZS —
uzs 1 000 000 UZS 1 000 000 UZS 1 000 000 UzZSs
2 | Deadlines 90 days 90 days 90 days
The proportion of debt
3 90% 70% 80%
repayment
4 | % interest rate 10-20% 19% 16%
Min amount of debtors
5 _ from 3 unlimited from 7
given to bank
short-term loan rate 21% 21% 20%
8 | Grace period From 1 — 6 month From 1 — 7 month From 1 — 9 month

40 Terms and conditions of Asia alliance bank, Ipak yuli bank and NBU, 2019,
http://aab.uz/ru/corporate/factoring/,
Ipak yuli bank , http://www.ipakyulibank.com/index.php/malomu-

biznesu/kreditovanie/korporativnoe-kreditovanie,
NBU , https://nbu.uz/small business/faktoringovye-uslugi-v-in-valyute/
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The list of documents for factoring: Asia alliance bank*

application for factoring;

a copy of the purchase and sale agreement (performance of works, rendering of
services) executed in accordance with the established procedure and signed by the
Supplier and Payer, which is checked against the original.

The contract must have a date or period of payment; copies of documents confirming
the fact and reflecting the date of release of material values (performance of works,
provision of services), such as waybills, powers of attorney, acts of acceptance of work,
acts of reconciliation of mutual settlements between the Supplier and the Payer;

the list of accounts opened by the Payer in other banks;

The list of documents for factoring: Ipak yuli bank*?

application for factoring;

constituent documents of the borrower;

a copy of the purchase and sale agreement (execution of works, rendering of services)
executed in accordance with the established procedure and signed by the Supplier and
Payer, which is checked against the original. The contract must have a date or period
of payment;

financial statements, including a balance sheet and a statement of income and cash

flows, signed by the borrower on the last reporting date

The list of documents for factoring: NBU ( National Bank of Uzbekistan )*3

a duly executed and signed by the payer contract for the sale, performance of work or
the provision of services;

documents confirming the fact of release of material values, performance of work,
provision of services (waybills, copy of powers of attorney, acts of acceptance of work,
etc.);

a copy of the payment request submitted to the payer and the letter of the payer stating

his consent to payment (acceptance) of this requirement;

41 Factoring, Asia Aliance Bank, 2019, http://aab.uz/ru/corporate/factoring/

42 Crediting, Ipak Yuli Bank, 2019, http://www.ipakyulibank.com/index.php/malomu-
biznesu/kreditovanie/korporativnoe-kreditovanie

43 Factoring services, National Bank of Uzbekistan, 2019, https://nbu.uz/small-
business/faktoringovye-uslugi-v-in-valyute/
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e the balance sheet as of the last reporting date with the interpretation of receivables and
payables and the attachment of reconciliation acts for the entire amount of overdue
receivables;

e Profits and Losses Report;

o certificate of the availability of borrowed funds from other lenders and available funds
held in other banks;

e alist of open accounts with other banks.

In table 3.1. Only base rates are shown. But if the company has a good credit history, factoring
can be provided on more favorable terms.

Despite the fact that banks are trying to offer factoring operations with recourse, they still take
certain measures to protect themselves from dishonest customers. As a rule, most conflicts can
be resolved peacefully and not go to court. In the NBU (National Bank of Uzbekistan) the
buyer is given several additional days to pay off the debt. And if this does not help, only then
claims are made to the seller or a lawsuit is filed.

In Ipak Yuli Bank, sometimes the property that is sold is taken as collateral. However, in
practice, it may be that in the event of non-payment, both from the buyer and the seller, this
pledge cannot be separated from the other property of the buyer. For example, it may concern
petroleum products.

Asia Alliace Bank considers it important to check the relationship between the seller and the
buyer. High-risk buyers and sellers include customers who have only a few partners. According
to the bank, the best option for a company is when sales to one customer do not exceed 30% of
total revenue.

On the basis of a comparative analysis of factoring services, the production enterprise “Ai
syrem grand trade” apply to the bank NBU (National Bank of Uzbekistan) for the provision of
factoring services. One of the reasons for choosing a bank NBU (National Bank of Uzbekistan)
is to minimize the risk. By choosing factoring settlements with the Buyer, the Seller ensures
that the NBU Bank (National Bank of Uzbekistan), using its database and its knowledge,
analyzes and investigates the Buyer's solvency, thereby reducing the risk due to the Buyer's
unnoticed insolvency. When choosing Factoring without recourse, NBU Bank (National Bank

of Uzbekistan) assumes part of the risk, reducing the responsibility of the Seller itself.
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For Ai-syrem grand trade, NBU Bank provides domestic factoring without recourse, with the
following conditions:

e Registration of factoring, 0.5% of the transaction amount;

e Advance to the Seller in the amount of 80% of the invoice amount;

e Interest rate 16% per annum;

e Monthly service fee for factoring transaction 0.04% per month, minimum;

e Amendments to the terms of the contract initiated by the client, 0.1% of the amount.
The main goal in the use of factoring operations is to maintain or increase the turnover
indicators of receivables.

First, the amount of revenue from the sale of products and services depends on the rate of
turnover of funds.

Secondly, the faster the turnover, the less each turnover accounted for.

Thirdly, the acceleration of turnover at a certain stage of the individual circulation of funds of
an enterprise leads to an acceleration of turnover at other stages of the production cycle. The
financial cycle expresses the difference between the duration of the production cycle and the
maturity of payables.

Fourth, the parameters of business activity make it possible to assess the financial position of
the enterprise in terms of its solvency, i.e. from the position of speed of transformation of funds
advanced into assets, into cash, the adequacy of production potential, the efficiency of using
equity and debt capital for profit.

At the moment, the average maturity of buyers' debts is 5 days.

However, the company faced the problem of insufficient growth in sales, as well as the growth
of inventories.

In order to preserve the principle of equity in settlements with customers, a new pricing policy
was considered with due account for deferred payment. In determining new, higher prices, the
elasticity of demand for price and the level of competition in the market were taken into
account.

The company uses the cost method of pricing, but also focuses on the situation on the market,
taking into account the prices of competitors. The average selling price of the enterprise today
is 1,800 UZS (0.189 EUR), which shows that the company has the possibility of a slight price
increase. In addition, the studied company has a number of competitive advantages, which

allow us to conclude that a small price increase will not alienate buyers.
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After analyzing the demand of customers, the company AI-SYREM GRAND TRADE set new
prices depending on the due date (table 3.2):

- for buyers who pay for up to 5 days, the price for the goods does not change. - for buyers who
pay up to 15 days, the price for the goods will be 3% more from the basic price or 1,854 UZS
per kg (0.195 EUR).

- for buyers who will pay up to 30 days, the price for the goods will be 5% more from the basic
price or 1890 UZS per kg (0.199 EUR).

Table 3.2
Change of the price policy of the enterprise
Ne | Payment period 2018 Forecast Forecast of price
1 | Uptob5days 100 % 60% 1800 UZS
2 | Upto 15 days - 20% 1854 UZS
3 | Upto 30 days - 20% 1890 UZS

In order to find out whether factoring services are profitable for the enterprise, we will do some
calculations. The marginal cost of production per kg is 1,487.08 UZS (0.157 EUR). Based on
the report on financial results, in 2018 net turnover amounted to 819 892 000 UZS (86 304.42
EUR), stocks amounted to 886 623 000 UZS (93 328.73EUR), and debtors - 35 332 000 UZS
(3719.15 EUR).

In 2018, the number of products sold is 455,495.5 kg:

819 892 000 UZS /1 800 UZS = 455 495.5 kg

Since the manufacturing enterprise wants to increase its sales by 40%, then the predicted net
turnover will be 1,147,848,800 UZS (120,826.18 EUR), and the number of projected sales will
be 637,693 kg:

819,892,000 UZS * 1.4 = 1,147,848,000 UZS

1147848 800 UZS /1800 UZS =637 693 kg

In 2018, according to the report on financial results, the cost of finished products was
677,358,248.14 UZS, the projected net cost will be 948 300 506,44 UZS:

637 693 kg * 1 487.08 UZS = 948 300 506.44 UZS

or 637 693 kg - 455 495.5 kg = 182 197.5 kg
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Calculation of factoring costs:

1147 848 800 UZS - 819 892 000 UZS =327 956 800 UZS

327 956 800 UZS * 0.16 = 52 473 088 UZS

Having calculated all the necessary indicators to calculate the new profit, let's compare the
profit of 2018 and the predicted profit:

Earnings of 2018 = - 49 920 000 UZS

Projected Profit = (637 693 kg * 1 800 UZS) - (637 693 kg * 1 487.08 UZS) -

-165 812 000 UZS - (327 956 800 * 0.16) = -18 738 194.44

Table 3.3
Forecast results of using **factoring™
Ne Indicators 2018 rorecast
(Thousand.UZS) (Thousand.UZS)
1 | Netturnover, UZS 819 892 1147 848
2 | Inventories, UZS 886 623 531974
3 | Debtors, UZS 35332 49464
4 | Net cost, UZS 677 358 948 300
5 | Amount of sold products, KG 455 495.5 637 693
6 | Other charges, UZS 165 812 -
7 | Additional charges for “factoring”, UZS - 52 473
8 | Income, UZS -49 920 -18 738

According to the results of the analysis, it is clear that factoring services are beneficial for the
enterprise. Using factoring enterprise, will be able to maintain or increase receivables turnover
ratios, also in greater volume sell your products thereby increasing your profits. Even if part of
the profit is lost for the payment of factoring services, Ai-syrem grand trade insures itself

against insolvency of customers and non-payment of debt.
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Conclusions and Recommendations

Currently, enterprises are increasingly working on deferred payment terms. In one situation,
the granting of a delay is due to the survival of the enterprise in a highly competitive market,
in the other - the desire to get a major customer, giving it optimal payment terms, in the third -
winning a niche when entering a new market. The delay granted to a bona fide counterparty
only strengthens the partnership. But if, therefore, the enterprise credits almost all of its
customers, this inevitably leads to an increase in overdue payments and, in the final analysis,
to bad debts. A large proportion of bad debts in accounts receivable can cause bankruptcy of
the company. Therefore, for any enterprise it is very important to skillfully manage receivables
in accordance with the goals and objectives of the enterprise.

The relevance of the thesis is due to an increase in stock volumes and a reduction in buyers and
customers, as the company uses a rigid or conservative type of credit policy, which requires
finding new solutions to attract new customers and a guaranteed, fairly quick receipt of money
for the products shipped.

The goal has been achieved - a proposal has been made on the use of factoring as a tool for
managing receivables in order to increase the efficiency of the enterprise.

To achieve the goal, a number of tasks were performed and the following conclusions were
obtained:

1. Receivables - an element of working capital, i.e. the amount of debt owed to the organization
from legal entities or individuals. Essentially, an increase in receivables means a diversion of
own funds from the company's turnover.

2. From the point of view of management, receivables are a special asset, the size and dynamics
of which largely depend on the decisions of the financial manager. At the same time, you
shouldn’t forget about the importance of the sales department that concludes transactions and
the financial control department responsible for debt collection. Consequently, in difficult
economic conditions, management decisions must be carefully thought out, and the actions of
various services related to receivables are coordinated.

3. Credit policy is the basis of the receivables management system, it is a set of rules in the
field of commercial loans.

4. Production enterprise AI-SYREM GRAND TRADE is a limited liability company that has
existed on the market of Uzbekistan for over 8 years. For 8 years of operation, the company
gained the trust of its regular customers.

5. The company uses a conservative credit policy, which does not allow to increase sales and
leads to an increase in stocks of finished products.
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6. Factoring is a financial transaction consisting in the assignment by an enterprise - seller of
the right to receive funds on payment documents for the delivered products in favor of a bank
or a specialized company - “company factor”, which assume all credit risks of collection of
debt.

7. 1t has been revealed that often buyers cannot comply with the tight credit policy of an
enterprise, according to the conditions by which regular customers can pay bills within 6 days,
and new buyers work on conditions of 100% prepayment.

8. After analyzing the offers of banks of Uzbekistan, NBU Bank (National Bank of Uzbekistan)
was chosen under the next conditions: interest rate 16%, the proportion of debt repayment 80%.
9. In 2018 reserves were 886 623 000 UZS, net turnover amounted 819 892 000 UZS and
amount of sold products — 455 495 KG.

After Implementing the factoring, we have increased the sales by 637 693 KG, the amount of
net turnover increased by 1 147 848 000 UZS and reserves decreased by 531 974 000 UZS

A proposal has been developed to use factoring to manage receivables for AI-SYREM GRAND
TRADE.

Recommendations for Ai-syrem grand trade:

1. Negotiate with “Factor” to increase the current factoring financing limit

2. To achieve early payment of bills by its debtors. This will reduce the cost of factoring in the
current period.

3. Transfer all new customers to factoring services with the maximum share of funding, because
the probability of bad debts on them is small.

4. Conduct a comprehensive analysis of receivables to determine current financial needs. It is
advisable to calculate the main indicators of the dynamics and turnover of receivables;

5. Determine the amount of lost profits from non-use of funds

Using the factoring operations of the enterprise, will be able to maintain or increase the turnover
indicators of receivables, also sell their products more, thereby increasing their profits. Even if
part of the profit is missing, AI-SYREM GRAND TRADE insures itself against insolvency of

customers and non-payment of debt.
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Appendix

Appex 1
Balance Sheet for 2014 — form Nel
Byxrantepckun 6anaHc - popma Ne 1
Kon Ha Havano Ha koHey
HanmeHoBaHue nokasaTtens cTp OTYeTHOro OT4YeTHOro
nepuoaa nepuoaa
1 2 3 4
AxTuB
|. Jonrocpo4Hble aKTUBLI
OcHOBHbIe cpeacTBa:
glsegg)OHaqaanaﬂ (BoccTaHoButensHas) ctommocTb (0100, 010 661442 281141
Cymma mnsHoca (0200) 011 2829.9 23114
OcrtaroyHas (6banaHcosasi) ctoumocTb (cTp. 010-011) 012 63314.3 258027
HemaTepuanbHble akTyBbl:
lMepBoHavanbHasa ctommocTb (0400) 020 0 0
Cymma amopTusaumm (0500) 021 0 0
OcrartoyHas (6banaHcoBasi) ctoumocTb (cTp. 020-021) 022 0 0
HonrocpoyHble MHBECTULNN, BCETO 030 0 0
(cTp.040+050+060+070+080), B TOM Ymncrne:
LleHHbie 6ymarn (0610) 040 0 0
MHBecTMLMKN B fOYEPHME XO3ANCTBEHHbIE 06LecTBa (0620) 050 0 0
MHBeCTMLMK B 3aBUCUMMbIE XO3ANCTBEHHbIE 0bLlecTBa (0630) 060 0 0
MHBeCcTMLMKM B NPeanpUsiTUE C MHOCTPAHHBIM KanuTanom
(0640) 070 0 0
Mpoune gonrocpoyHbie nHeectuumm (0690) 080 0 0
O6opynoBaHue k yctaHoBke (0700) 090 0 0
KanutaneHble BrnoxeHus (0800) 100 0 0
HonrocpoyHas gebutopckas 3agomkeHHocTb (0910, 0920, 110 0 0
0930, 0940)
HonrocpoyHble oTcpoyeHHble pacxoapl (0950, 0960, 0990) 120 0 0
Wtoro no pasgeny | (ctp. 012+022+030+090+100+110+120) 130 63314.3 258027
Il. Tekywme akTUBbLI
ToBapHO-maTepuarnbHble 3anachl, BCEro
(CTp.$50+160+q 70+180), B TOM Yncne: 140 T 22ESel
MpousBoacTeeHHble 3anackl (1000, 1100, 1500, 1600) 150 60774 241627
HesaBepLueHHoe npoussoacTtso (2000, 2100, 2300, 2700) 160 13876.7 0
"oTtoBas npogykums (2800) 170 3447.1 12010
Toapsbl (2900 3a muHycom 2980) 180 0 0
Pacxogpl 6yaywimx nepmogos (3100) 190 0 0
OTtcpoyeHHble pacxoabl (3200) 200 0 0
ebuTopbl, BCero

ﬂ:Tp.228+240+250+260+270+280+290+300+310) 210 R S
13 Hee: NpocpoYeHHasa™ 211 0 0
iggg)fl)i(eHHOCTb nokynatenen u 3akasunkos (4000 3a MUHycoMm 220 0 1585
3apomkeHHOCTb 06ocobneHHbIX nogpasgenexun (4110) 230 0 0
3a40MKEHHOCTb AOYEPHUX U 3aBUCUMbIX XO3AACTBEHHbIX
obuecTs (4120) 240 ¢ ¢
ABaHchI, BblaaHHble nepcoHany (4200) 250 0 0
ABaHCbI, BblAaHHble NOocTaBLukaM 1 nogpsagdmkam (4300) 260 430.4 6932
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ABaHCOBble NfIaTEXM MO Hanoram n apyrmm obs3aTenbHbIM

nnarexam B 6rogxet (4400) 270 v v
ABaHCOBbIe NnaTeXu B rocy4apCTBEHHbIE LeneBble POHAb! 1
no ctpaxoBaHuto (4500) 280 v v
3a[0mKeHHOCTb yupeanTenen no Bknagam B YCTaBHbIN
kanuTan (4600) 290 v v
3apomKeHHOCTb NnepcoHana no npovmm onepauusam (4700) 300 0 0
Mpoune pebutopckme 3agomkeHHocTn (4800) 310 55 0
Eﬁ:ﬁ:Hble cpeactea, Becero (cTp.330+340+350+360), B TOM 320 141611.4 4763
[eHexHble cpeacTBa B kacce (5000) 330 0 0
[eHexHble cpefcTBa Ha pacyeTHoMm cyeTe (5100) 340 116114 4763
[eHexHble cpeacTea B MHOCTpaHHonm BantoTte (5200) 350 0 0
gl;)gg)me OeHexXHble cpeacTBa v akBmBaneHTbl (5500, 5600, 360 130000 0
KpaTtkocpoyHble nHeectmumm (5800) 370 0 0
Mpoume Tekylwme aktmebl (5900) 380 0 0
Wtoro no pasgeny Il (ctp. 140+190+200+210+320+370+380) 390 220194.6 266917
Bcero no aktuy 6anaHca (ctp.130+c1p.390) 400 283508.9 524944
Maccus
l. ACTOYHUKM COGCTBEHHbIX CpeacTB
YctaBHbIv kanuTan (8300) 410 9000 9000
HobasneHHbiv kanuTan (8400) 420 0 0
PesepBHbin kanutan (8500) 430 747.5 1247
BbikynneHHble cobcTBEHHbIE akumm (8600) 440 0 0
HepacnpepgeneHHas npubbinb (HENOKpbIThINA YObITOK) (8700) 450 133291 337457
Llenesbie noctynnenus (8800) 460 0 0
PesepBbl npeacToawmx pacxogos v nnatexen (8900) 470 0 0
Utoro no pasgeny | (ctp.410+420+430-440+450+460+470) 480 143038.5 347704
Il. Obs3aTenbCcTBA
ONrocpoyHble 0b6s3aTenbLCTBa, BCETO
.?'CTp.508+520+530+540+550+560+570+580+590) 490 U L
B TOM YMChe: JONTOCPOYHas KpeautTopckas 3a40mKEHHOCTb
(CTp.500+520f'l540+5p60+590)p AIToP 3 491 U 2
HonrocpoyHas 3a00SKEHOCTb NOCTaBLUMKaM U MOAPAAYMKaM
(7000) 500 0 0
[onrocpoyHas 3ag0mKeHHOCTb 000COBNEHHBIM
nogpasgenexusamv (7110) 510 . .
[onrocpoyHas 3a40MKEHHOCTb A0YEPHNM U 3aBUCUMbBIM
X035IMCTBEHHbIM obuiecTBam (7120) 520 . .
HonrocpoyHble oTcpoyeHHble goxoabl (7210, 7220, 7230) 530 0 0
JonrocpoyHble OTCPOYEHHbIE 00A3aTeNbLCTBA MO Hanoram u
apyrum o6s3atensHbiM nnartexam (7240) 540 s s
Mpoyme ponrocpoyHble OTCpOYEHHbIE 0ba3aTenbeTBa (7250,
7290) 550 0 0
ABaHChI, NONy4YeHHbIE OT NokynaTenen n 3akas4vmkos (7300) 560 8017.5 0
HonrocpoyHble 6aHkoBckue kpegmtbl (7810) 570 150000
HonrocpoyHble 3anmbl (7820, 7830, 7840) 580 0
Mpoune gonrocpoyHble KpeanTopckme 3agormkeHHocTun (7900) |590 0
TekyLne 06s3aTenbCTBa,BCETO
(cTp.610+630+640+650+660+670 600 132452.9 27240
+680+690+700+710+720+730+740+750+760)
B TOM YMChe: TeKyLlas KpeaMTopcKas 3ad0IPKEHHOCTb 601 19652.9 27240

(cTp.610+630+650+670+680+690+700+710+720+760)
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N3 Hee: NpoCpoYeHHan TeKyLlaa KpegnTopcKkas

3a00JPKEHHOCTB” 602 0 0
3a[0mKeHHOCTb NocTasLWwmkam u nogpsgynkam (6000) 610 0 1581
3agomkeHHoCTb 060cobneHHbIM nogpasaenerHunsm (6110) 620 0
3a40MKEHHOCTb AOHEPHUM U 3aBUCUMbIM XO3IMCTBEHHbIM

obuiecTBam (6120) 630 .

OTtcpoyeHHbie goxoabl (6210, 6220, 6230) 640 0

OTcpoyeHHble 0bs3aTenbLCTBa NO Hanoram v gpyrum

obs3aTensHbIM NnaTtexam (6240) 650 .

Mpoune oTcpoyeHHble obssaTenscTBa (6250, 6290) 660 0

Mony4eHHble aBaHckl (6300) 670 0 21
3agomkeHHOCTb No nnartexam B orogxeT (6400) 680 5309.4 10890
3agomkeHHOCTb No cTpaxoBaHuto (6510) 690 802.9 0
3a[0mKeHHOCTb MO NfaTeXxam B rocy4apCTBEHHbIE LieneBble 700 0 1018
doHabl (6520)

3apomkeHHOCTb yupegutensam (6600) 710 12500 12500
3apgomkeHHOCTb No onnare Tpyaa (6700) 720 1040.6 1230
KpaTtkocpouyHble 6aHkoBckue kpeantbl (6810) 730 112800 0
KpaTtkocpouyHble 3arimMbl (6820, 6830, 6840) 740 0 0
TekyLas 4acTb AONrocpoYHbIX 0bs3atenscTB (6950) 750 0 0
Mpoune kpeguTopckue 3agomkeHHocTn (6900 kpome 6950) 760 0 0
Wtoro no pasgeny Il (ctp.490+600) 770 140470.4 177240
Bcero no naccuy 6anaHca (ctp.480+770) 780 283508.9 524944

64



Report of financial statements for 2014 — form Ne2

OTyeT 0 chuHaHCOBbLIX pe3ynbTaTax - opma Ne 2

Appex 2

3a cooTBeTCTBYIOLWNIA 3 .
a OTYeTHbIN Nepuoa
Kog | nepwog npowsioro roga
HanmeHoBaHue nokasartens
CTPOKU | NMoxoapl Pacxoabl Joxonbl Pacxoapl
(npunbbinb) | (yébITKM) | (NpMbbink) | (YObITKN)

1 2 3 4 5 6
UuncTas Bbipyyka OT peanusauum 010 517618.3 X 578599 .
npoaykuun (ToBapos, paboT u ycnyr)
CebecTonmMocTb peann3oBaHHoOM 020 " 327659 X 403894
npoaykKuun (ToBapos, paboT u ycnyr)
Banosas npubbinb (yobITOK) OT
peanusauum npogykLmm (ToBapos, 030 189959.3 0 174705 0
pa6ot n ycnyr) (ctp.010-020)
Pacxogbl nepuoaa, Bcero
(cTp.050+060+070+080), B TOM Yncne: 040 X e X el
Pacxogbl no peanusauumn 050 X 10794.7 X 3760
AOMUHUCTPaTMBHbIE pacxogbl 060 X 17489 X 49508
[Mpoyne onepaumoHHbIe pacxoapl 070 X 4274.1 X 15137
Pacxoabl oT4eTHOro nepuoaa,
BblYMTaeMble U3 Hanoroobnaraemowm 080 X 0 X 0
npubbinu B 6yayliem
Mpoune goxoabl OT OCHOBHOM 090 1708.3 X 147604 X
OEeaTenbHOCTH
MpunbbINb (YObITOK) OT OCHOBHOM
gearenbHocTtu (cTp.030-040+090) 100 LIS v ZEEElE v
[oxoapbl OT hnHaAHCOBOW AEATENBHOCTY,
Bcero (cTp.120+130+140+150+160), B 110 0 X 5415 X
TOM Yucne:
[oxoabl B BMAE AMBMOEHOOB 120 0 X 0 X
[oxoabl B BMAE NPOLIEHTOB 130 0 X 0 X
[oxoapl 0T hnHaHCOoBOW apeHabl 140 0 X 0 X
[oxoabl OT BantoTHbIX KYpCOBbIX pasHuL, 150 0 X 5415 X
lNpoyne goxoabl OT hrHaHCOBON 160 0 X 0 X
OEeATenbHOCTH
Pacxogbl no domHaHCOBOM AeATeNIbHOCTU
(cTp.180+190+200+210), B Tom uncne: | +'0 X o  x 18
Pacxoabl B BUAE npoLeHToB 180 0 18363
Pacxogbl B BIAE NPOLIEHTOB Mo 190 x 0 x 0
doMHaHCOBOW apeHae
YObITKM OT BantOTHbIX KYPCOBbIX Pa3HL 200 X 0 X 220
Mpoune pacxogpl No prHaHCOBON 210 x 0 x 0
OeaTenbHOCTH
MpunbbINb (YObITOK) OT
00LLEeX03ANCTBEHHON AeATENbHOCTH 220 159109.8 0 240736 0
(cTp.100+110-170)
UpesBblyaviHble Npubbinn 1 yobITKK 230 0 0 0
MpunbbINb (YObITOK) 40 ynnaTtkl Hanora
Ha MpUBLIN (CTP.220+/-230) 240 159109.8 0 240736 0
Hanor Ha npunbbinb 250 X 25966.3 X 36570
Mpouve Hanoru n apyrue obsisatenbHble 260 X 0 X 0
nnaTtexu ot npubbinm
YucTas npmbbinb (YObITOK) OTYETHOIO
nepuona (cTp.240-250-260) 270 133143.5 0 204166 0
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Certificate of payments in budget for 2014
CMPABKA O MNATEXAX B BIOIKET

Appex 3

MpuuuTtaeTca no

daKTU4eckn BHECEeHO U3

H Kop pacueTy 3a NpPUYNTaKOLWLKNXCA NO
anmeHoBaHMe NokKasartens 9 -
CTPOKMU OTYeTHbIN pacyeTy 3a OTYETHbIN
nepuopg nepuopg
Hanor Ha npubbInb pUanMYecKnx nuy, 280
Hanor Ha goxoabl puandeckmx nui 290 |2676 2855
B TOM YUCIIE: OTYUCIIEHMS B
MHAMBUAYasNbHbIE HAKOMUTESTbHbIE 291 351 346
NEHCMOHHbIE CYETA rpaxjaH
Hanor Ha 6naroycTponcTBO 1 pa3BuUTue 300
coumnanbHON MHAPACTPYKTYPbI
Hanor Ha fo6aBneHHy0 CTOMMOCTb 310
AKLUMN3HbIN Hanor 320
Hanor 3a nonb3oBaHne Hegpamu 330
Hanor 3a nonb3oBaHWe BOOHbLIMU 340
pecypcamm
Hanor Ha MMyLLEeCcTBO IOpUANYECKNX NUL, 350
3eMernbHbIN Hanor ¢ pUANYECKUX NuL 360
EAQunHbI HanoroebIn Nnatex 370 (36570 30805
EauHbIn 3emenbHbIN Hanor 380
®PUKCMPOBaHHBIN Hanor 390
lNpoyne Hanoru 400
Obs3aTenbHble OTYMCNEHUS B
. N 410
PecnybnvnkaHCKUn JOPOXHbIV OHA
O6ﬂ3aTeanb|ev oTYMCrIeHNs BO 420 2284 2938
BHEOAKETHbIN [MEHCUOHHLIN hoHA
Ob6sa3aTenbHble oTymncneHuns B ®oHpa,
PEKOHCTPYKLMU, KanUTanbHOro peMOHTa U 430
OCHaLleHuss obpasoBaTesnbHbIX U
MEeAMLIMHCKUX YYpexaeHUn
EauHbIN coumnanbHbIn nnaTex 440 18902 8738
MIMNopTHbIE TAMOXXEHHbIE MOLUMNHbBI 450
C6opbl B MECTHbIN BogKeT 460
®durHaHCOBbIE CaHKUUK 3a MPOCPOYEHHbIE 470
nnaTtexu B bromkeT
Bcero cymma nnatexewn B 61ogxeT (CTp. C 480 50432 44636

280 no 470 kpome cTp. 291)
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Balance Sheet for 2015 — form Nel

Byxrantepckun 6anaHc - popma Ne 1

Appex 4

Kon Ha Havano Ha koHeL,
HanmeHoBaHune nokasarens c1p OTYeTHOro OTYeTHOro
nepuoaa nepuoaa
1 2 3 4
AxTuB
|. Jonrocpo4Hble aKTUBbI
OcHOBHbIe cpeacTBa:
glsegg)OHaqaanaﬂ (BoccTaHoButensHas) ctonmocTb (0100, 010 281141 282834
Cymma mnsHoca (0200) 011 23114 58653
OcrartoyHas (6banaHcosasi) ctoumocTb (cTp. 010-011) 012 258027 224181
HemartepuanbHble akTuBbI:
MepBoHavanbHasa ctoumocTb (0400) 020 0 0
Cymma amopTusaumm (0500) 021 0 0
OcrtartoyHas (6banaHcoBasi) ctoumocTb (cTp. 020-021) 022 0 0
JdonrocpoyHble MHBECTULNN, BCETO 030 0 0
(cTp.040+050+060+070+080), B TOM Ymcre:
LleHHbie 6ymarn (0610) 040 0 0
MHBecTMLMKN B OYEPHME XO3ANCTBEHHbIE 06LecTBa (0620) 050 0 0
MHBeCTMLMK B 3aBMCUMMbIE XO3ANCTBEHHbIE 0bLlecTBa (0630) 060 0 0
MHBeCcTMLMKM B NPeanpUsiTUE C MHOCTPAHHBIM KanuTanom 070 0 0
(0640)
Mpoune gonrocpoyHbie nHeectuumm (0690) 080 0 0
O6opynoBaHue k yctaHoBke (0700) 090 0 0
KanutaneHble BrnoxeHus (0800) 100 0 0
HonrocpoyHas gebutopckas 3agomkeHHocTb (0910, 0920, 110 0 0
0930, 0940)
JonrocpoyHble oTcpoyeHHble pacxoabl (0950, 0960, 0990) 120 0 0
WTtoro no pasgeny | (ctp. 012+022+030+090+100+110+120) 130 258027 224181
Il. Tekywme akTUBbLI
ToBapHO-maTepuarnbHble 3anachbl, BCEro
(CTp.$50+160+F'; 70+180), B TOM Yncne: 140 e s
MpounsBogcTeeHHbIe 3anackl (1000, 1100, 1500, 1600) 150 241627 58070
HesaBepLueHHoe npoussoacTtso (2000, 2100, 2300, 2700) 160 0
"oTtoBasa npoaykums (2800) 170 12010 197306
Toapsbl (2900 3a muHycom 2980) 180 0 0
Pacxogbl 6yaywmux nepuogos (3100) 190 0 0
OTtcpoyeHHble pacxoabl (3200) 200 0 0
ebuTopbl, BCero
ﬂ:Tp.22§+240+250+260+270+280+290+3OO+310) 210 S Sl
N3 Hee: NpocpoYeHHas™ 211 0 0
iggg)fl)i(eHHOCTb nokynatenen u 3akasunkos (4000 3a MUHycoMm 220 1585 280
3apomkeHHOCTb 06ocobneHHbIX nogpasgenexun (4110) 230 0 0
3a40mKeHHOCTb AOYEPHUX U 3aBUCUMBIX XO3ANCTBEHHbIX
o6uiecTB (4120) 240 ¢ ¢
ABaHchI, BblaaHHble nepcoHany (4200) 250 0 0
ABaHCbI, BblAaHHblE NOocTaBLukaM 1 nogpsgdmkam (4300) 260 6932 8251
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ABaHCOBble NfIaTEXM MO Hanoram n apyrmm obs3aTenbHbIM

nnarexam B 6rogxet (4400) 270 v v
ABaHCOBbIE NIaTeXM B rOCyAapCTBEHHbIE LiernieBblie OHAb! 1

280 0 0
no ctpaxoBaHuto (4500)
3a[0mKeHHOCTb yupeanTenen no Bknagam B YCTaBHbIN

290 0 0
kanuTan (4600)
3apomKeHHOCTb NnepcoHana no npovmm onepauusam (4700) 300 0 0
Mpoune pebutopckme 3agomkeHHocTn (4800) 310 0
Eﬁ:ﬁ:Hble cpencTea, Becero (cTp.330+340+350+360), B TOM 320 4763 10272
HeHexHble cpeacTea B kacce (5000) 330 0 0
HeHexHble cpeacTBa Ha pacyeTHom cyeTe (5100) 340 4763 10272
HeHexHble cpeacTsa B MHOCTpaHHou BantoTe (5200) 350 0 0
Mpoune peHexHble cpeacTea u akBmBaneHTol (5500, 5600,

360 0 0
5700)
KpaTtkocpoyHble nHsectmumm (5800) 370 0 0
Mpoume Tekylwme aktmebl (5900) 380 0 0
Wtoro no pasgeny Il (ctp. 140+190+200+210+320+370+380) 390 266917 274679
Bcero no aktuy 6anaHca (ctp.130+c1p.390) 400 524944 498860

Maccus
l. ACTOYHUKM COGCTBEHHbLIX CpeacTB
YctaBHbIv kanuTan (8300) 410 9000 9000
HobasneHHbiv kanuTan (8400) 420 0 0
PesepBHbin kanutan (8500) 430 1247 948
BbikynneHHble cobcTBEHHbIE akumm (8600) 440 0 0
HepacnpepgeneHHas npubbinb (HENOKpbIThINA YObITOK) (8700) 450 337457 371814
Llenesble noctynnenus (8800) 460 0 6489
PesepBbl npeacToawmx pacxogos v nnatexen (8900) 470 0 0
Utoro no pasgeny | (ctp.410+420+430-440+450+460+470) 480 347704 388251
Il. Obs3aTenbCcTBA

HonrocpoyHble 06s13aTensCTBa, BCEro
(cTp.500+520+530+540+550+560+570+580+590) 490 L 21444
B TOM YMChe: JONTOCPOYHas KpeautTopckas 3a40mKEHHOCTb 491 0 0
(cTp.500+520+540+560+590)
HonrocpoyHas 3a00SKEHOCTb NOCTaBLUMKaM U MOAPAAYMKaM

500 0 0
(7000)
[onrocpoyHas 3ag0mKeHHOCTb 000COBNEHHBIM

510 0 0
nogpasgenenusm (7110)
[onrocpoyHas 3a40MKEHHOCTb AOYEPHUM U 3aBUCUMbIM

y 520 0 0

X03anCcTBEHHbIM 0obLiectBam (7120)
HonrocpoyHble oTcpoyeHHble goxoabl (7210, 7220, 7230) 530 0 0
JonrocpoyHble OTCPOYEHHbIE 00A3aTeNbLCTBA MO Hanoram u

540 0 0
apyrum o6s3atensHbiM nnartexam (7240)
Mpoure ponrocpo4Hble OTCpoYeHHbIe obsidaTenbcTBa (7250,
7290) 550 0 0
ABaHCbI, NOMNy4YeHHbIe OT Nokynatenemn u 3akasyunkos (7300) 560 0 0
HonrocpoyHble 6aHkoBckme kpeauTbl (7810) 570 150000 21444
HonrocpoyHble 3anmbl (7820, 7830, 7840) 580 0 0
lMpoune gonrocpoyHble KpeanTopckme 3agomkeHHocTu (7900) |590 0 0
TekyLne 06s3aTenbCTBa,BCETO
(cTp.610+630+640+650+660+670 600 27240 89165
+680+690+700+710+720+730+740+750+760)
B TOM YMChe: TeKyLlas KpeaMTopcKas 3ad0IPKEHHOCTb 601 27240 55833

(cTp.610+630+650+670+680+690+700+710+720+760)
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N3 Hee: NpoCpoYeHHaa TeKyllaa KpeauntopcKkas

3a00JPKEHHOCTB” 602 0 0
3a[0mKeHHOCTb NocTasLWwmkam u nogpsgynkam (6000) 610 1581 2942
3agomkeHHoCTb 060cobneHHbIM nogpasaenerHunsm (6110) 620 0 0
3a40MKEHHOCTb AOHEPHUM U 3aBUCUMbIM XO3IMCTBEHHbIM

obuiecTBam (6120) 630 . .
OTtcpoyeHHble goxoabl (6210, 6220, 6230) 640 0 0
OTcpoyeHHble 0bs3aTenbLCTBa NO Hanoram v gpyrum

obs3aTensHbIM NnaTtexam (6240) 650 . .
Mpoyme oTcpodeHHble obsasaTenscTea (6250, 6290) 660 0 0
MonyyeHHble aBaHchl (6300) 670 21 28000
3agomkeHHOCTb No nnartexam B OroaxeT (6400) 680 10890 4941
3agomkeHHOCTb No cTpaxoBaHuto (6510) 690 0 963
3a[0mKeHHOCTb MO NfaTeXxam B rocy4apCTBEHHbIE LieneBble 700 1018 449
doHabl (6520)

3apomkeHHOCTb yupegutensam (6600) 710 12500 12500
3apomkeHHOCTb no onnaTte Tpyaa (6700) 720 1230 6038
KpaTtkocpouyHble 6aHkoBckue kpeantbl (6810) 730 0 33332
KpaTtkocpouyHble 3arimMbl (6820, 6830, 6840) 740 0 0
TekyLas 4acTb AONrocpoYHbIX 0bs3atenscTB (6950) 750 0 0
Mpoune kpeguTopckue 3agomkeHHocTn (6900 kpome 6950) 760 0 0
Wtoro no pasgeny Il (ctp.490+600) 770 177240 110609
Bcero no naccuy 6anaHca (ctp.480+770) 780 524944 498860
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Report of financial statements for 2015 — form Ne2

OT4eT 0 MHaAHCOBLIX pedynbTaTax - opma Ne 2

Appex 5

3a cooTBeTCTBYIOLWNIA 3 .
a OTYeTHbIN Nepuoa
Kog | nepwog npowsioro roga
HanmeHoBaHue nokasartens
CTPOKU | NMoxoapl Pacxoabl Joxonbl Pacxoapl
(npunbbinb) | (yébITKM) | (NpMbbink) | (YObITKN)

1 2 3 4 5 6
UuncTas Bbipyyka OT peanusauum 010 578599 X 745537 .
npoaykuun (ToBapos, paboT u ycnyr)
CebecTonmMocTb peann3oBaHHoOM 020 « 403894 x 557785
npoaykuun (ToBapos, paboT v ycnyr)
Banosas npubbinb (yobITOK) OT
peanusauum npogykLmm (ToBapos, 030 174705 0 187752 0
pa6ot n ycnyr) (ctp.010-020)
Pacxogbl nepuoaa, Bcero
(cTp.050+060+070+080), B TOM Yncne: 040 X el X Saaes
Pacxogbl no peanusauumn 050 X 3760 X 0
AOMUHUCTPaTMBHbIE pacxogbl 060 X 49508 X 82082
[Mpoyne onepaumoHHbIe pacxoapl 070 X 15137 X 9452
Pacxoabl oT4eTHOro nepuoaa,
BblYMTaeMble 13 HanoroobrnaraeMon 080 X 0 X 0
npubbinu B 6yayliem
Mpoune goxoabl OT OCHOBHOM 090 147604 X X
OEeaTenbHOCTH
MpunbbINb (YObITOK) OT OCHOBHOM
gearenbHocTu (cTp.030-040+090) 100 ATt ¢ Sk 2
[oxoapbl OT hnHaAHCOBOW AEATENBHOCTY,
Bcero (cTp.120+130+140+150+160), B 110 5415 X 22 X
TOM Yucne:
[oxoabl B BMAE AMBMOEHOOB 120 0 X 0 X
[oxoabl B BMAE NPOLIEHTOB 130 0 X 0 X
[oxoapl 0T hnHaHCOoBOW apeHabl 140 0 X 0 X
Joxoabl OT BantoTHLIX KYpPCOBbIX pasHuLy 150 5415 X 0 X
lNpoyne goxoabl OT hrHaHCOBON 160 0 X 29 X
OEeATenbHOCTH
Pacxogbl no domHaHCOBOM AeATeNIbHOCTU
(cTp.180+190+200+210), B Tom uncne: | +'0 X LB X AR
Pacxoabl B BUAE npoLeHTOB 180 18363 21147
Pacxogbl B B1AE NPOLIEHTOB No 190 x 0 x 0
doMHaHCOBOW apeHae
YObITKM OT BantOTHbIX KYPCOBbIX Pa3HL 200 X 220 X
Mpoune pacxogpl No prHaHCOBON 210 x 0 x 3457
OeaTenbHOCTH
MpunbbINb (YObITOK) OT
00LLEeX03ANCTBEHHON AeATENbHOCTH 220 240736 0 71636 0
(cTp.100+110-170)
UpesBblyaviHble Npubbinv 1 yobITKN 230 0 0 0
MpunbbINb (YObITOK) 40 ynnaTtkl Hanora
Ha npubbinb (cTp.220+/-230) 240 2 3 dalEes s
Hanor Ha npunbbinb 250 X 36570 X 37279
Mpouve Hanoru n apyrue obsisatenbHble 260 X 0 X 0
nnaTtexu ot npubbinm
YucTas npmbbinb (YObITOK) OTYETHOIO
nepuoga (ctp.240-250-260) 210 A ¢ e ¢
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Certificate of payments in budget for 2015
CMPABKA O MNATEXAX B BIOIKET

Appex 6

MpuuuTtaeTca no

daKTU4eCcKn BHECEeHO n3

H Kop pacueTy 3a NpPUYNTaKOLWLKNXCA NO

anmeHoBaHMe NokKasartens 9 .
CTPOKMU OTYeTHbIN pacyeTy 3a OTYETHbIN

nepuopg nepuopg

Hanor Ha npubbInb pUanMYecKnx nuy, 280

Hanor Ha goxogbl u3nyeckmx nuy, 290 (8098 7837

B TOM YUCIIE: OTYUCIIEHMS B

MHAMBUAYasNbHbIE HAKOMUTESTbHbIE 291 727 727

NEHCMOHHbIE CYETA rpaxjaH

Hanor Ha 6naroycTponcTBO 1 pa3BuUTHe 300

coumnanbHON MHAPACTPYKTYPbI

Hanor Ha fo6aBneHHy0 CTOMMOCTb 310

AKLUMN3HbIN Hanor 320

Hanor 3a nonb3oBaHne Hegpamu 330

Hanor 3a nonb3oBaHWe BOOHbLIMU 340

pecypcamm

Hanor Ha MMyLLEeCcTBO IOpUANYECKNX NUL, 350

3eMernbHbIN Hanor ¢ pUANYECKUX NuL 360

EAQunHbI HanoroebIn Nnatex 370 (34357 29677

EauHbIn 3emenbHbIN Hanor 380

®PUKCMPOBaHHBIN Hanor 390

lNpoyne Hanoru 400

Obs3aTenbHble OTYMCNEHUS B

PecnybnvnkaHCKUn JOPOXHbIV OHA 410

Obs3aTenbHble OTYMCINEHUS BO

BHEOAKETHLIN [MeHCUOHHLIN hoHA 420

Ob6sa3aTenbHble oTymncneHuns B ®oHpa,

PEKOHCTPYKLMU, KanUTanbHOro peMoHTa U 430

OCHaLleHuss obpasoBaTesnbHbIX U

MEeAMLIMHCKUX YYpexaeHUn

EauHbIN coumnanbHbIn nnaTex 440 |10616 9653

MIMNopTHbIE TAMOXXEHHbIE MOLUMNHbBI 450

C6opbl B MECTHbIN BogKeT 460

®durHaHCOBbIE CaHKUUK 3a MPOCPOYEHHbIE 470

nnaTtexu B bromkeT

Bcero cymma nnatexewn B 6rogxeT (CTp. C 480 53071 47167

280 no 470 kpome cTp. 291)
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Balance Sheet for 2016 — form Nel

Byxrantepckun 6anaHc - popma Ne 1

Appex 7

Kon Ha Havano Ha koHeL,
HanmeHoBaHune nokasarens c1p OTYeTHOro OTYeTHOro
nepuoaa nepuoaa
1 2 3 4
AxTuB
|. Jonrocpo4Hble aKTUBbI
OcHOBHbIe cpeacTBa:
glsegg)OHaqaanaﬂ (BoccTaHoButensHas) ctonmocTb (0100, 010 282835 355401
Cymma mnsHoca (0200) 011 58653 98525
OcrartoyHas (6banaHcosasi) ctoumocTb (cTp. 010-011) 012 224182 256876
HemartepuanbHble aKkTuBbI:
MepBoHavanbHasa ctoumocTb (0400) 020
Cymma amopTusaumm (0500) 021
OcrtartoyHas (6banaHcoBasi) ctoumocTb (cTp. 020-021) 022 0,00 0,00
OJNIFOCPOYHbIE NHBECTULMU, BCETO
ﬂ:Tp.O48+050+060+07OEO80), B TOM ucrie: 030 0,00 0,00
LleHHbie 6ymarn (0610) 040
MHBecTMLMKN B OYEPHME XO3ANCTBEHHbIE 06LecTBa (0620) 050
MHBeCTMLMK B 3aBMCUMMbIE XO3ANCTBEHHbIE 0bLlecTBa (0630) 060
MHBeCcTMLMKM B NPeanpUsiTUE C MHOCTPAHHBIM KanuTanom 070
(0640)
Mpoune gonrocpoyHbie nHeectmumm (0690) 080
O6opygosaHue k yctaHoske (0700) 090
KanutaneHble BrnoxeHus (0800) 100
HonrocpoyHas gebutopckas 3agomkeHHocTb (0910, 0920, 110
0930, 0940)
JonrocpoyHble oTcpoyeHHble pacxoabl (0950, 0960, 0990) 120
Wtoro no pasgeny | (ctp. 012+022+030+090+100+110+120) 130 224182 256876
Il. Tekywme akTUBbLI
ToBapHO-maTepuarnbHble 3anachbl, BCEro
(CTp.$50+160+F'; 70+180), B TOM Yncne: 140 s C et
MpounsBogcTeeHHbIe 3anackl (1000, 1100, 1500, 1600) 150 58070 175615
HesaBepLueHHoe npoussoacTtso (2000, 2100, 2300, 2700) 160
"oTtoBasa npoaykums (2800) 170 197306 230088
Toapsbl (2900 3a muHycom 2980) 180
Pacxogpl 6yaywimx neprogos (3100) 190
OTtcpoyeHHble pacxoabl (3200) 200
ebuTopbl, BCero
ﬁ:Tp.22(?+240+250+260+270+280+290+300+310) 210 E 1anss
N3 Hee: NpocpoYeHHas™ 211
iggg)fl)i(eHHOCTb nokynaternen n 3akasunkos (4000 3a MUHYCOM 220 280 324
3apomkeHHOCTb 06ocobneHHbIX nogpasgenexun (4110) 230
3a40mKeHHOCTb AOYEPHUX U 3aBUCUMBIX XO3ANCTBEHHbIX
o6uiecTB (4120) 240
ABaHchI, BblaaHHble nepcoHany (4200) 250
ABaHCbI, BblaHHbIE NocTaBWwukam 1 nogpsgdmkam (4300) 260 8251 14159
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ABaHCOBble NfIaTEXM MO Hanoram n apyrmm obs3aTenbHbIM

nnarexam B 6rogxet (4400) 270
ABaHCOBbIE NIaTeXM B rOCyAapCTBEHHbIE LiernieBblie OHAb! 1
280
no ctpaxoBaHuto (4500)
3a[0mKeHHOCTb yupeanTenen no Bknagam B YCTaBHbIN
290
kanuTan (4600)
3apomKeHHOCTb NnepcoHana no npovmm onepauusam (4700) 300
Mpoune pebutopckme 3agomkeHHocTn (4800) 310
)J,eHe»bele cpepacTea, Becero (ctp.330+340+350+360), B TOM 320 10272 1187
yucne:
[eHexHble cpeacTBa B kacce (5000) 330
[eHexHble cpeacTBa Ha pacdeTHoM cyeTe (5100) 340 10272 1187
[eHexHble cpeacTea B MHOCTpaHHonm BantoTte (5200) 350
Mpoune peHexHble cpeacTea u akBmBaneHTol (5500, 5600,
360
5700)
KpaTtkocpoyHble nHeectmumm (5800) 370
Mpoume Tekylwme aktmebl (5900) 380
Wtoro no pasgeny Il (ctp. 140+190+200+210+320+370+380) (390 274679 421373
Bcero no aktuy 6anaHca (ctp.130+c1p.390) 400 498861 678249
Maccus
l. ACTOYHUKM COGCTBEHHbLIX CpeacTB
YctaBHbIv kanuTan (8300) 410 9000 9000
HobasneHHbiv kanuTan (8400) 420
PesepBHbin kanutan (8500) 430 948 948
BbikynneHHble cobcTBEHHbIE akumm (8600) 440
HepacnpepgeneHHas npubbinb (HENOKpbIThINA YObITOK) (8700) 450 371814 383678
Llenesbie noctynnenus (8800) 460 6489
PesepBbl npeacToawmx pacxogos v nnatexen (8900) 470
Utoro no pasgeny | (ctp.410+420+430-440+450+460+470) 480 388251 393626
Il. Obs3aTenbCcTBA
HonrocpoyHble 06s13aTensCTBa, BCEro
(cTp.500+520+530+540+550+560+570+580+590) 490 21444 el
B TOM YMChe: JONTOCPOYHas KpeautTopckas 3a40mKEHHOCTb
(cTp.500+520+540+560+590) 491 . .
HonrocpoyHas 3a00SmKEHOCTb NOCTaBLUMKaM U NOAPAOYMKaM
500
(7000)
[onrocpoyHas 3ag0mKeHHOCTb 000COBNEHHBIM
510
nogpasgenenusm (7110)
HonrocpoyHas 3agosmKeHHOCTb AOYEPHUM U 3aBUCHMMbIM
y 520
X03anCcTBEHHbIM 0obLiectBam (7120)
HonrocpoyHble oTcpoyeHHble goxoabl (7210, 7220, 7230) 530
JonrocpoyHble OTCPOYEHHbIE 00A3aTeNbLCTBA MO Hanoram u
540
apyrum o6s3atensHbiM nnartexam (7240)
Mpoyre ponrocpoyHble OTCpoYeHHbIE 0ba3aTenbeTBa (7250,
550
7290)
ABaHCbI, NOMNy4YeHHbIe OT Nokynatenemn n 3akaz4ynkos (7300) 560
HonrocpoyHble 6aHkoBckme kpeauTbl (7810) 570 21444 239590
HonrocpoyHble 3anmbl (7820, 7830, 7840) 580
Mpoune gonrocpoyHble KpeanTopckme 3agomkeHHocTu (7900) |590
TekyLne 06s3aTenbCTBa,BCETO
(cTp.610+630+640+650+660+670 600 89165 45033
+680+690+700+710+720+730+740+750+760)
B TOM YMChe: TeKyLlas KpeaMTopcKas 3ad0IPKEHHOCTb 601 55833 45033

(cTp.610+630+650+670+680+690+700+710+720+760)
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N3 Hee: NpoCpoYeHHan TeKyLlaa KpegnTopcKkas

3a0/MKEHHOCTL" 602

3apomKeHHOCTb NocTasLLmkam 1 nogpsaaydmkam (6000) 610 2942 6000
3agomkeHHoCTb 060cobneHHbIM nogpasaenerHunsm (6110) 620

3a40MKEHHOCTb AOHEPHUM U 3aBUCUMbIM XO3IMCTBEHHbIM

obuiecTBam (6120) 630

OTtcpoyeHHbie goxoabl (6210, 6220, 6230) 640

OTcpoyeHHble 06513aTenbCTBA MO HaNoram u Apyrum

obs3aTensHbIM NnaTtexam (6240) 650

Mpoune oTcpoyeHHble obssaTenscTBa (6250, 6290) 660

MonyyeHHble aBaHchl (6300) 670 28000
3agomkeHHOCTb No nnartexam B OroaxeT (6400) 680 4941 17136
3agomkeHHOCTb No cTpaxoBaHuto (6510) 690

3a0mKkeHHOCTb Mo nfaTeXxam B rocygapCTBEHHbIe LeneBble

choras! (6520) e ) 700 1412
3apomkeHHOCTb yupegutensam (6600) 710 12500 12500
3apgomkeHHOCTb No onnare Tpyaa (6700) 720 5505 4367
KpaTtkocpouyHble 6aHkoBckue kpeantbl (6810) 730 33332
KpaTtkocpouyHble 3arimMbl (6820, 6830, 6840) 740

Tekywas 4acTb AONrocpoyHbIX 06s3aTenscTB (6950) 750

Mpoune kpeguTopckue 3agomkeHHocTn (6900 kpome 6950) 760 533 5030
Wtoro no pasgeny Il (ctp.490+600) 770 110609 284623
Bcero no naccuy 6anaHca (ctp.480+770) 780 498860 678249
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Report of financial statements for 2016 — form Ne2

OT4eT 0 MHaAHCOBLIX pedynbTaTax - opma Ne 2

Appex 8

3a cooTBeTCTBYIOLWNIA 3 .
a OTYeTHbIN Nepuoa
Kog | nepwog npowsioro roga
HanmeHoBaHue nokasartens
CTPOKU | NMoxoapl Pacxoabl Joxonbl Pacxoapl
(npunbbinb) | (yébITKM) | (NpMbbink) | (YObITKN)

1 2 3 4 5 6
UuncTas Bbipyyka OT peanusauum 010 745537 X 1265038 .
npoaykuun (Toeapos, paboT n ycnyr)
CebecTonmMocTb peann3oBaHHoOM 020 " 557785 X 1045121
npoaykuun (ToBapos, paboT v ycnyr)
Banosas npubbinb (yobITOK) OT
peanusauum npogykLmm (ToBapos, 030 187752 0 219917 0
pa6ot n ycnyr) (ctp.010-020)
Pacxogbl nepuoaa, Bcero
(cTp.050+060+070+080), B TOM Yncne: 040 X AR X O
Pacxogbl no peanusauumn 050 X X 0
AOMUHUCTPaTMBHbIE pacxogbl 060 X 82082 X 102894
[Mpoyne onepaumoHHbIe pacxoapl 070 X 9452 X 6910
Pacxoabl oT4eTHOro nepuoaa,
BblYMTaeMble 13 HanoroobrnaraeMon 080 X X 0
npubbinu B 6yayliem
Mpoune goxoabl OT OCHOBHOM 090 X 1101 X
OEeaTenbHOCTH
MpunbbINb (YObITOK) OT OCHOBHOM
gearenbHocTtu (cTp.030-040+090) 100 S ¢ 111214 2
[oxoapbl OT hnHaAHCOBOW AEATENBHOCTY,
Bcero (cTp.120+130+140+150+160), B 110 22 X 0 X
TOM Yucne:
[oxoabl B BMAE AMBMOEHOOB 120 X 0 X
[oxoabl B BMAE NPOLIEHTOB 130 X 0 X
[oxoapl 0T hnHaHCOoBOW apeHabl 140 X 0 X
[oxoabl OT BantoTHbIX KYpCOBbIX pasHuL, 150 X 0 X
lNpoyne goxoabl OT hrHaHCOBON 160 |22 X 0 X
OEeATenbHOCTH
Pacxogbl no domHaHCcOBOW AeATeNIbHOCTU
(cTp.180+190+200+210), B Tom uncne: | +'0 X el Elels
Pacxoabl B BUAE npoLeHTOB 180 21147 36043
Pacxogbl B BIAE NPOLIEHTOB Mo 190 x x 0
doMHaHCOBOW apeHae
YObITKM OT BantOTHbIX KYPCOBbIX Pa3HL 200 X X 0
Mpoune pacxogpl No prHaAHCOBOM 210 x 3457 x 0
OeaTenbHOCTH
MpunbbINb (YObITOK) OT
00LLEeX03ANCTBEHHON AeATENbHOCTH 220 71636 0 75171 0
(cTp.100+110-170)
UpesBblyaviHble Npubbinn 1 yobITKK 230 0 0
MpunbbINb (YObITOK) 40 ynnaTtkl Hanora
Ha npubbinb (cTp.220+/-230) 240 paleEs 3 i s
Hanor Ha npunbbinb 250 X 37279 X 63307
Mpouve Hanoru n apyrue obsisatenbHble 260 X X 0
nnaTtexu ot npubbinm
YucTas npmbbinb (YObITOK) OTYETHOIO
nepuoga (ctp.240-250-260) 210 ey ¢ RS ¢
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Certificate of payments in budget for 2016
CMPABKA O MNATEXAX B BIOIKET

Appex 9

MpuuuTtaeTtca no

daKTU4ecku BHeCeHO

HanmeHoBaHue nokasaTtens Koa pactety 3a W3 NPUHNTAIOWMUXCH No
CTPOKM OTYeTHbIN pacyeTy 3a OTYETHbIN
nepuopg nepuopg
Hanor Ha npubbinb topnanyecknx nuy, 280
Hanor Ha goxoabl puandeckmx nui 290 |6372 6330
B TOM 4MCNE: OTYNCIIEHNS B MHAMBUAYANbHBIE | 59, 884 884
HaKonUTENbHbIE MEHCUOHHbIE CYeTa rpaxgaH
Hanor Ha 6naroycTponcTBO 1 pa3BuUTUeE 300
coumnanbHON MHAPACTPYKTYPbI
Hanor Ha gobaBneHHy CTOMMOCTb 310
AKLUMN3HbIN Hanor 320
Hanor 3a nonb3oBaHne Hegpamu 330
Hanor 3a nonb3oBaHWe BOAHLIMK pecypcamu 340
Harnor Ha MMyLecTBO topnanyeckmx nuy, 350
3eMenbHbIN Hanor ¢ PUANYECKMX L 360
EAunHbI HanoroBbIM NnaTex 370 (63418 51004
EQunHbI 3emMenbHbI Hanor 380
durKCnpoBaHHbIA Hanor 390
Mpoyne Hanoru 400
Ob6s3aTenbHble OTYUCHEHUS B 410
PecnybnvkaHCKMn JOPOXHbIV hOHA
Ob6sa3aTenbHble OTYNCIEHUS BO
BHEOIKETHbIN [MEHCNOHHBIN hoHA 420 S BZEE
Ob6sa3aTenbHble OTYNCIEHUS BO
BHEOOKETHbIN POHA PEKOHCTPYKLMM,
KanuTanbHOro peMoHTa 1 OCHaLLeHus
obLeobpasoBaTenibHbIX LLKOS, 430
npodeccnoHarnbHbIX KONNeoKen,
akageMu4eckmx nuueeB N MeguLIMHCKNX
yypexaeHun
EavHbIA coumanbHbIM NaTex n cTpaxoBble
B3HOChHI rpakaaH BO BHEDOOOKETHbIN 440 (11612 12575
[MeHCMOHHbIN OHA
MIMNOPTHLIE TAMOXEHHbIE NOLUSTUHbI 450
C6opbl B MECTHbIN BogKeT 460
®durHaHCOBbIE CaHKUUK 32 MPOCPOYEHHbIE 470
nnaTtexu B bromxeT
Bcero cymma nnatexen B 6ogxeT (cTp. ¢ 280 480 87208 76164

no 470 kpome cTp. 291)
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Balance Sheet for 2017 — form Nel

Byxrantepckun 6anaHc - popma Ne 1

Appex 10

Kon Ha Havano Ha koHeL,
HanmeHoBaHune nokasarens c1p OTYeTHOro OTYeTHOro
nepuoaa nepuoaa
1 2 3 4
AxTuB
|. Jonrocpo4Hble aKTUBbI
OcHOBHbIe cpeacTBa:
glsegg)OHaqaanaﬂ (BoccTaHoButensHas) ctonmocTb (0100, 010 355401 259106
Cymma mnsHoca (0200) 011 98525 49131
OcrartoyHas (6banaHcosasi) ctoumocTb (cTp. 010-011) 012 256876 209975
HemartepuanbHble akTuBbI:
MepBoHavanbHasa ctoumocTb (0400) 020 0 0
Cymma amopTusaumm (0500) 021 0 0
OcrtartoyHas (6banaHcoBasi) ctoumocTb (cTp. 020-021) 022 0 0
JdonrocpoyHble MHBECTULNN, BCETO 030 0 0
(cTp.040+050+060+070+080), B TOM YnUcne:
LleHHbie 6ymarn (0610) 040 0 0
MHBecTMLMKN B OYEPHME XO3ANCTBEHHbIE 06LecTBa (0620) 050 0 0
MHBeCTMLMK B 3aBMCUMMbIE XO3ANCTBEHHbIE 0bLlecTBa (0630) 060 0 0
MHBeCcTMLMKM B NPeanpUsiTUE C MHOCTPAHHBIM KanuTanom 070 0 0
(0640)
Mpoune gonrocpoyHbie nHeectmumm (0690) 080 0 0
O6opygosaHue k yctaHoske (0700) 090 0 0
KanutaneHble BrnoxeHus (0800) 100 0 844299
HonrocpoyHas gebutopckas 3agomkeHHocTb (0910, 0920, 110 0 0
0930, 0940)
JonrocpoyHble oTcpoyeHHble pacxoabl (0950, 0960, 0990) 120 0 0
WTtoro no pasgeny | (ctp. 012+022+030+090+100+110+120) 130 256876 1054274
Il. Tekywme akTUBbLI
ToBapHO-maTepuarnbHble 3anachbl, BCEro
(CTp.$50+160+F'; 70+180), B TOM Yncne: 140 C et craner
MpounsBogcTeeHHbIe 3anackl (1000, 1100, 1500, 1600) 150 175615 171112
HesaBepLueHHoe npoussoacTtso (2000, 2100, 2300, 2700) 160 0 0
"oTtoBasa npoaykums (2800) 170 230088 250879
Toapsbl (2900 3a muHycom 2980) 180 0 0
Pacxogbl 6yaywmux nepuogos (3100) 190 0 0
OTtcpoyeHHble pacxoabl (3200) 200 0 0
ebuTopbl, BCero
ﬁ:Tp.22(?+240+250+260+270+280+290+300+310) 210 1anss LR
N3 Hee: NpocpoYeHHas™ 211 0 0
iggg)fl)i(eHHOCTb nokynatenen u 3akasunkos (4000 3a MUHycoMm 220 324 58
3apomkeHHOCTb 06ocobneHHbIX nogpasgenexun (4110) 230 0 0
3a40mKeHHOCTb AOYEPHUX U 3aBUCUMBIX XO3ANCTBEHHbIX
o6uiecTB (4120) 240 ¢ ¢
ABaHchI, BblaaHHble nepcoHany (4200) 250 0 0
ABaHCbI, BblAaHHblE NOocTaBLukaM 1 nogpsgdmkam (4300) 260 14159 11133
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ABaHCOBbIe NaTeXu No Hanoram 1 Apyrum obsisatenbHbIM

270 0 0
nnarexam B 6rogxet (4400)
ABaHCOBbIE NIaTeXM B rOCyAapCTBEHHbIE LiernieBblie OHAb! 1

280 0 0
no ctpaxoBaHuto (4500)
3a[0mKeHHOCTb yupeanTenen no Bknagam B YCTaBHbIN

290 0 0
kanuTan (4600)
3apomKeHHOCTb NnepcoHana no npovmm onepauusam (4700) 300 0 0
Mpoune pebutopckme 3agomkeHHocTn (4800) 310 0 0
Eﬁ:ﬁ:Hble cpepacTea, Becero (ctp.330+340+350+360), B TOM 320 1187 11393
HeHexHble cpeacTea B kacce (5000) 330 0 0
HeHexHble cpeacTBa Ha pacyeTHom cyeTe (5100) 340 1187 11393
HeHexHble cpeacTsa B MHOCTpaHHou BantoTe (5200) 350 0 0
Mpoune peHexHble cpeacTea u akBmBaneHTol (5500, 5600,

360 0 0
5700)
KpatkocpoyHble nHeectmumm (5800) 370 0 0
Mpoume Tekylwme aktmebl (5900) 380 0 0
Wtoro no pasgeny Il (ctp. 140+190+200+210+320+370+380) 390 421373 444575
Bcero no aktuy 6anaHca (ctp.130+c1p.390) 400 678249 1498849

Maccus
l. ACTOYHUKM COGCTBEHHbLIX CpeacTB
YctaBHbIv kanuTan (8300) 410 9000 9000
HobasneHHbiv kanuTan (8400) 420 0 0
PesepBHbin kanutan (8500) 430 948 192
BbikynneHHble cobcTBEHHbIE akumm (8600) 440 0 0
HepacnpepgeneHHas npubbinb (HENOKpbIThINA YObITOK) (8700) 450 383678 240035
Llenesbie noctynnenus (8800) 460 0 0
PesepBbl npeactodawmx pacxonos v nnatexen (8900) 470 0 0
Utoro no pasgeny | (ctp.410+420+430-440+450+460+470) 480 393626 249227
Il. Obs3aTenbCcTBA

HonrocpoyHble 06s13aTensCTBa, BCEro
(cTp.500+520+530+540+550+560+570+580+590) 490 el Sy
B TOM YMChe: JONTOCPOYHas KpeamTopckasa 3a40SPKEHHOCTb 491 0 0
(cTp.500+520+540+560+590)
HonrocpoyHas 3a00SKEHOCTb NOCTaBLUMKaM U MOAPAAYMKaM

500 0 0
(7000)
[onrocpoyHas 3ag0mKeHHOCTb 000COBNEHHBIM

510 0 0
nogpasgenenusm (7110)
HonrocpoyHas 3agosmKeHHOCTb AOYEPHUM U 3aBUCHMMbIM

» 520 0 0

X03anCcTBEHHbIM 0bLiecTBam (7120)
HonrocpoyHble oTcpoyeHHble goxoabl (7210, 7220, 7230) 530 0 0
JonrocpoyHble OTCPOYEHHbIE 00A3aTeNbLCTBA MO Hanoram u

540 0 0
apyrum o6s3atensHbiM nnartexam (7240)
Mpoyre ponrocpoyHble OTCpoYeHHbIE 0ba3aTenbeTBa (7250,
7290) 550 0 0
ABaHChI, NONy4YeHHbIE OT NokynaTenen n 3akas4vmkos (7300) 560 0 0
HonrocpoyHble 6aHkoBckme kpeauTbl (7810) 570 239590 323300
HonrocpoyHble 3anmbl (7820, 7830, 7840) 580 0 0
Mpoune gonrocpoyHble KpeanTopckme 3agomkeHHocTu (7900) |590 0 0
Tekylne 06s3aTensbCTBa,BCErO
(cTp.610+630+640+650+660+670 600 45033 926322
+680+690+700+710+720+730+740+750+760)
B TOM YMChe: TeKyLlas KpeaMTopcKas 3ad0IPKEHHOCTb
(cTp.610+630+650+670+680+690+700+710+720+760) 601 celes s
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N3 Hee: NpoCpoYeHHan TeKyLlaa KpegnTopcKkas

3a00JPKEHHOCTB” 602 0 0
3ap0mKeHHOCTb NnocTasLLmkam 1 nogpagymkam (6000) 610 6000 904930
3agomkeHHoCTb 060cobneHHbIM nogpasaenerHunsm (6110) 620 0 0
3a40MKEHHOCTb AOHEPHUM U 3aBUCUMbIM XO3IMCTBEHHbIM

obuiecTBam (6120) 630 . .
OTtcpoyeHHbie goxoabl (6210, 6220, 6230) 640 0 0
OTcpoyeHHble 0bs3aTenbLCTBa NO Hanoram v gpyrum

obs3aTensHbIM NnaTtexam (6240) 650 . .
Mpoune oTcpoyeHHble obssaTenscTBa (6250, 6290) 660 0 0
Mony4eHHble aBaHckl (6300) 670 0 6
3agomkeHHOCTb No nnartexam B OroaxeT (6400) 680 17136 2925
3ag0mKeHHOCTb No cTpaxoBaHuio (6510) 690 0 0
3a[0mKeHHOCTb MO NfaTeXxam B rocy4apCTBEHHbIE LieneBble 700 0 0
doHabl (6520)

3apomkeHHOCTb yupegutensam (6600) 710 12500 12500
3apgomkeHHOCTb No onnare Tpyaa (6700) 720 4367 4961
KpaTtkocpouyHble 6aHkoBckue kpeantbl (6810) 730 0 0
KpaTtkocpouyHblie 3arimbl (6820, 6830, 6840) 740 0 0
TekyLas 4acTb AONrocpoYHbIX 0bs3atenscTB (6950) 750 0 0
Mpoune kpeguTopckue 3agomkeHHocTn (6900 kpome 6950) 760 5030 1000
Wtoro no pasgeny Il (ctp.490+600) 770 284623 1249622
Bcero no naccuy 6anaHca (ctp.480+770) 780 678249 1498849
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Report of financial statements for 2017 — form Ne2

OT4eT 0 MHaAHCOBLIX pedynbTaTax - opma Ne 2

Appex 11

3a cooTBeTCTBYIOLWNIA 3 .
a OTYeTHbIN Nepuoa
Kog | nepwog npowsioro roga
HanmeHoBaHue nokasartens
CTPOKU | NMoxoapl Pacxoabl Joxonbl Pacxoapl
(npunbbinb) | (y6bITKM) | (NpMbbink) | (YObITKN)

1 2 3 4 5 6
UuncTas Bbipyyka OT peanusauum 010 1265038 X 1011109 .
npoaykuun (ToBapos, paboT u ycnyr)
CebecTonmMocTb peann3oBaHHoOM 020 " 1045121 X 810279
npoaykuun (ToBapos, paboT v ycnyr)
Banosas npubbinb (yobITOK) OT
peanusauum npogykLmm (ToBapos, 030 219917 0 200830 0
pa6ot n ycnyr) (ctp.010-020)
Pacxogbl nepuoaa, Bcero
(cTp.050+060+070+080), B TOM Yncne: 040 X RS X RS
Pacxogbl no peanusauumn 050 X 0 X
AOMUHUCTPaTMBHbIE pacxogbl 060 X 102894 X 187241
[Mpoyne onepaLmoHHbIe pacxoapl 070 X 6910 X 65655
Pacxoabl oT4eTHOro nepuoaa,
BblYMTaeMble 13 HanoroobrnaraeMon 080 X 0 X 0
npubbinu B 6yayliem
Mpoune goxoabl OT OCHOBHOM 090 1101 X 2146 X
OEeaTenbHOCTH
MpunbbINb (YObITOK) OT OCHOBHOM
gearenbHocTtu (cTp.030-040+090) 100 111214 ¢ 5 LRt
[oxoapbl OT hnHaAHCOBOW AEATENBHOCTY,
Bcero (cTp.120+130+140+150+160), B 110 0 X 0 X
TOM Yucne:
[oxoabl B BMAE AMBMOEHOOB 120 0 X 0 X
[oxoabl B BMAE NPOLIEHTOB 130 0 X 0 X
[oxoapl 0T hnHaHCOoBOW apeHabl 140 0 X 0 X
Joxoabl OT BantoTHbIX KYpCOBbIX pasHuLy 150 0 X 0 X
lNpoyne goxoabl OT hrHaHCOBON 160 0 X 0 X
OEeATenbHOCTH
Pacxogbl no domHaHCOBOM AeATeNIbHOCTU
(cTp.180+190+200+210), B Tom uncne: | +'0 X el X ¢Ellist
Pacxoabl B BUAE npoLeHTOB 180 36043 43060
Pacxogbl B BIAE NPOLIEHTOB Mo 190 x 0 x 0
doMHaHCOBOW apeHae
YObITKM OT BantOTHbIX KYPCOBbIX Pa3HL 200 X 0 X 0
Mpoune pacxogpl No prHaHCOBON 210 x 0 x 0
OeaTenbHOCTH
MpunbbINb (YObITOK) OT
00LLEeX03ANCTBEHHON AeATENbHOCTH 220 75171 0 0 92980
(cTp.100+110-170)
UpesBblyaviHble Npubbinn 1 yobITKK 230 0 0 0 0
MpubbINb (YObITOK) A0 ynnaTtkl Hanora
Ha npubbinb (cTp.220+/-230) 240 Ui 3 ¢ e
Hanor Ha npunbbinb 250 X 63307 X 50663
Mpouve Hanoru n apyrue obsisatenbHble 260 X 0 X 0
nnaTtexu ot npubbinm
YucTas npmbbinb (YObITOK) OTYETHOIO
nepuoga (ctp.240-250-260) 210 LB ¢ : e
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Certificate of payments in budget for 2017
CMPABKA O MNATEXAX B BIOIKET

Appex 12

MpuuuTtaeTtca no

daKTU4ecku BHeCeHO

H Kog pacueTy 3a M3 NpUYUTaKOLLnXCA NO
anMeHoBaHMe NMokKasarens 9 9
CTPOKM OTYeTHbIN pacyeTy 3a OTYETHbIN
nepuopg nepuopg
Hanor Ha npubbinb puanyecknx nuy, 280
Hanor Ha goxogbl u3nyeckmx nuy, 290 (8333.5 7207.3
B TOM 4MCNE: OTYNCIIEHNS B MHAMBUAYANbHBIE | 59, 969.9 969 8
HaKonUTENbHbIE MEHCUOHHbIE CYeTa rpaxgaH
Hanor Ha 6naroycTponcTBO 1 pa3BuUTUeE 300
coumnanbHON MHAPACTPYKTYPbI
Hanor Ha gobaBneHHy CTOMMOCTb 310
AKLUMN3HbIN Hanor 320
Hanor 3a nonb3oBaHne Hegpamu 330
Hanor 3a nonb3oBaHWe BOAHbIMU pecypcamu 340
Harnor Ha MMyLecTBO topnanyeckmx nuy, 350
3eMenbHbIN Hanor ¢ PUANYECKMX L 360
EAunHbI HanoroBbIM NnaTex 370 [50662.7 48296
EQunHbI 3emenbHbIN Hanor 380
durKCnpoBaHHbIA Hanor 390
Mpoyne Hanoru 400
Obs3aTenbHble OTYMCNEHUS B
. N 410

PecnybnvkaHCKMn JOPOXHbIV hOHA
Obs3aTenbHble OTYMCINEHUS BO

. N 420
BHEOIKETHbIN [MEHCNOHHBIN hoHA
Obs3aTenbHble OTYMCINEHUS BO
BHEOOKETHbIN POHA PEKOHCTPYKLMM,
KanuTanbHOro peMoHTa 1 OCHaLLEeHUs
obLeobpasoBaTenibHbIX LLKOS, 430
npodeccnoHarnbHbIX KONNeoKen,
akageMu4eckmx nuueeB N MeauLIMHCKNX
yypexaeHun
EavHbIA coumanbHbIM NaTex n cTpaxoBble
B3HOChHI rpakaaH BO BHEDOOOKETHbIN 440 (29439.5 29439.5
[MeHCMOHHbIN OHA
MIMNOPTHLIE TAMOXEHHbIE NOLUSUHbI 450
C6opbl B MECTHbIN BogKeT 460
®durHaHCOBbIE CaHKUUK 32 MPOCPOYEHHbIE 470
nnaTtexu B bromkeT
Bcero cymma nnatexen B 6rogxeT (cTp. ¢ 280 480 88435.7 84942 8

no 470 kpome cTp. 291)
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Balance Sheet for 2018 — form Nel

Byxrantepckun 6anaHc - popma Ne 1

Appex 13

Kon Ha Havano Ha koHeL,
HanmeHoBaHune nokasarens c1p OTYeTHOro OTYeTHOro
nepuoaa nepuoaa
1 2 3 4
AxTuB
|. Jonrocpo4Hble aKTUBbI
OcHOBHbIe cpeacTBa:
glsegg)OHaqaanaﬂ (BoccTaHoButensHas) ctonmocTb (0100, 010 259106 931595
Cymma mnsHoca (0200) 011 49131 124819
OcrartoyHas (6banaHcosasi) ctoumocTb (cTp. 010-011) 012 209975 806776
HemartepuanbHble akTuBbI:
MepBoHavanbHasa ctoumocTb (0400) 020
Cymma amopTusaumm (0500) 021
OcrtartoyHas (6banaHcoBasi) ctoumocTb (cTp. 020-021) 022 0,00 0,00
OJNIFOCPOYHbIE NHBECTULMU, BCETO
ﬂ:Tp.O48+050+060+07OEO80), B TOM ucrie: 030 0,00 0,00
LleHHbie 6ymarn (0610) 040
MHBecTMLMKN B OYEPHME XO3ANCTBEHHbIE 06LecTBa (0620) 050
MHBeCTMLMK B 3aBMCUMMbIE XO3ANCTBEHHbIE 0bLlecTBa (0630) 060
MHBeCcTMLMKM B NpeanpusitTue ¢ MHOCTPaHHbIM KanuTanom 070
(0640)
Mpoune gonrocpoyHbie nHeectmumm (0690) 080
O6opygosaHue k yctaHoske (0700) 090
KanutaneHble BrnoxeHus (0800) 100 844299 0
HonrocpoyHas gebutopckas 3agomkeHHocTb (0910, 0920, 110
0930, 0940)
JonrocpoyHble oTcpoyeHHble pacxoapl (0950, 0960, 0990) 120
Wtoro no pasgeny | (ctp. 012+022+030+090+100+110+120) 130 1054274 806776
Il. Tekywme akTUBbLI
ToBapHO-maTepuarnbHble 3anachbl, BCEro
(CTp.$50+160+F'; 70+180), B TOM Yncne: 140 craner el
MpounsBogcTeeHHbIe 3anackl (1000, 1100, 1500, 1600) 150 171112 167915
HesaBepLueHHoe npoussoacTtso (2000, 2100, 2300, 2700) 160
"oTtoBasa npoaykums (2800) 170 250879 718708
Toapsbl (2900 3a muHycom 2980) 180
Pacxogpl 6yaywimx neprogos (3100) 190
OTtcpoyeHHble pacxoabl (3200) 200
ebuTopbl, BCero
ﬁ:Tp.22(?+240+250+260+270+280+290+300+310) 210 L e
N3 Hee: NpocpoYeHHas™ 211
iggg)fl)i(eHHOCTb nokynatenen u 3akasunkos (4000 3a MUHycoMm 220 58 17857
3apomkeHHOCTb 06ocobneHHbIX nogpasgenexun (4110) 230
3a40mKeHHOCTb JOYEPHMX U 3aBUCUMbIX XO3ANCTBEHHbIX
o6uiecTB (4120) 240
ABaHchI, BblaaHHble nepcoHany (4200) 250
ABaHCbI, BblAaHHblE NOocTaBLukaM 1 nogpsgdmkam (4300) 260 11133 17459

82



ABaHCOBble NfIaTEXM MO Hanoram n apyrmm obs3aTenbHbIM

nnarexam B 6rogxet (4400) 270
ABaHCOBbIE NIaTeXM B rOCYAapCTBEHHbIE LierieBble OHAbI 1
280 16
no ctpaxoBaHuto (4500)
3a[0mKeHHOCTb yupeanTenen no Bknagam B YCTaBHbIN
290
kanuTan (4600)
3apomKeHHOCTb NnepcoHana no npovmm onepauusam (4700) 300
Mpoune pebutopckme 3agomkeHHocTn (4800) 310
)J,eHe»bele cpeacTea, Becero (ctp.330+340+350+360), B TOM 320 11393 1172
yucne:
[eHexHble cpeacTBa B kacce (5000) 330
[eHexHble cpefcTBa Ha pacyeTHoMm cyeTe (5100) 340 11393 1172
[eHexHble cpeacTea B MHOCTpaHHonm BantoTte (5200) 350
Mpoune peHexHble cpeacTea u akBmBaneHTsol (5500, 5600,
360
5700)
KpaTtkocpoyHble nHeectmumm (5800) 370
Mpoume Tekylwme aktmebl (5900) 380
Wtoro no pasgeny Il (ctp. 140+190+200+210+320+370+380) 390 444575 923127
Bcero no aktuy 6anaHca (ctp.130+c1p.390) 400 1498849 1729903
Maccus
l. ACTOYHUKM COGCTBEHHbLIX CpeacTB
YctaBHbIv kanuTan (8300) 410 9000 9000
HobasneHHbiv kanuTan (8400) 420
PesepBHbin kanutan (8500) 430 192 8564
BbikynneHHble cobcTBEHHbIE akumm (8600) 440
HepacnpepgeneHHas npubbinb (HENOKpbIThINA YObITOK) (8700) 450 240035 164167
Llenesbie noctynnenus (8800) 460 19013
PesepBbl npeacToawmx pacxogos v nnatexen (8900) 470
Utoro no pasgeny | (ctp.410+420+430-440+450+460+470) 480 249227 200744
Il. Obs3aTenbCcTBA
HonrocpoyHble 06s13aTensCTBa, BCEro
(cTp.500+520+530+540+550+560+570+580+590) 490 Sy reh
B TOM YMChe: JONTOCPOYHas KpeautTopckas 3a40mKEHHOCTb
(cTp.500+520+540+560+590) 491 . .
HonrocpoyHas 3a00SKEHOCTb NOCTaBLUMKaM U MOAPAAYMKaM
500
(7000)
[onrocpoyHas 3ag0mKeHHOCTb 000COBNEHHBIM
510
nogpasgenexnunsm (7110)
HonrocpoyHas 3agosmKeHHOCTb AOYEPHUM U 3aBUCHMMbIM
y 520
X03anCcTBEHHbIM 0obLiectBam (7120)
HonrocpoyHble oTcpoyeHHble goxoabl (7210, 7220, 7230) 530
JonrocpoyHble OTCPOYEHHbIE 00A3aTeNbLCTBA MO Hanoram u
540
apyrum o6s3atensHbiM nnartexam (7240)
Mpoyre ponrocpoyHble OTCpoYeHHbIE 0ba3aTenbeTBa (7250,
550
7290)
ABaHCbI, NOMNy4YeHHbIe OT Nokynatenemn u 3akasyunkos (7300) 560
HonrocpoyHble 6aHkoBckme kpeauTbl (7810) 570 323300 549408
HonrocpoyHble 3anmbl (7820, 7830, 7840) 580
lMpoune gonrocpoyHble KpeanTopckme 3agormkeHHocTun (7900) |590
TekyLne 06s3aTenbCTBa,BCETO
(cTp.610+630+640+650+660+670 600 926322 979751
+680+690+700+710+720+730+740+750+760)
B TOM YMChe: TeKyLlas KpeaMTopcKas 3ad0IPKEHHOCTb 601 926322 979751

(cTp.610+630+650+670+680+690+700+710+720+760)
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N3 Hee: NpoCcpoYeHHan TeKyLlaAa KpeagnTopcKkan

3a0/MKEHHOCTL” 602

3ap0mKeHHOCTb NnocTasLLmkam 1 nogpagymkam (6000) 610 904930 954928
3agomkeHHoCTb 060cobneHHbIM nogpasaenerHunsm (6110) 620

3a40MmKEHHOCTb A0YEPHNM N 3aBUCMMbIM XO3SIMCTBEHHbIM

obuiecTBam (6120) 630

OTtcpoyeHHbie goxoabl (6210, 6220, 6230) 640

OTcpoyeHHble 06s3aTensCcTBa No Hanoram u Apyrum

obs3aTensHbIM NnaTtexam (6240) 650

Mpoune oTcpoyeHHble obssaTenscTBa (6250, 6290) 660

Mony4eHHble aBaHckl (6300) 670 6
3agomkeHHOCTb No nnartexam B OroaxeT (6400) 680 2925 5607
3agomkeHHOCTb No cTpaxoBaHuto (6510) 690

3a[0mKeHHOCTb MO NfaTeXxam B rocy4apCTBEHHbIE LieneBble 700 984
doHabl (6520)

3apomkeHHOCTb yupegutensam (6600) 710 12500 12500
3apgomkeHHOCTb No onnare Tpyaa (6700) 720 4961 5732
KpaTtkocpouyHble 6aHkoBckue kpeanTbl (6810) 730

KpaTtkocpouyHble 3arimMbl (6820, 6830, 6840) 740

TekyLas 4acTb AONrocpoYHbIX 0bs3atenscTB (6950) 750

Mpoune kpeguTopckue 3agomkeHHocTn (6900 kpome 6950) 760 1000

Wtoro no pasgeny Il (ctp.490+600) 770 1249622 1529159
Bcero no naccuy 6anaHca (ctp.480+770) 780 1498849 1729903
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Appex 14

3a cooTBeTCTBYIOLWNIA 3 .
a OTYeTHbIN Nepuoa
Kog | nepwog npowsioro roga
HanmeHoBaHue nokasartens
CTPOKU | NMoxoapl Pacxoabl Joxonbl Pacxoapl
(npunbbinb) | (yébITKM) | (NpMbbink) | (YObITKN)

1 2 3 4 5 6
UuncTas Bbipyyka OT peanusauum 010 1011109 X 819892 .
npoaykuun (ToBapos, paboT u ycnyr)
CebecTonmMocTb peann3oBaHHoOM 020 " 810279 X 560137
npoaykuun (ToBapos, paboT v ycnyr)
Banosas npubbinb (yobITOK) OT
peanusauum npogykLmm (ToBapos, 030 200830 0 259755 0
pa6ot n ycnyr) (ctp.010-020)
Pacxogbl nepuoaa, Bcero
(cTp.050+060+070+080), B TOM Yncne: 040 X AR X e
Pacxogbl no peanusauumn 050 X 0 X
AOMUHUCTPaTMBHbIE pacxogbl 060 X 187241 X 126585
[Mpoyne onepaumoHHbIe pacxoapl 070 X 65655 X 39227
Pacxoabl oT4eTHOro nepuoaa,
BblYMTaeMble 13 HanoroobrnaraeMon 080 X 0 X 0
npubbinu B 6yayliem
Mpoune goxoabl OT OCHOBHOM 090 2146 X 3964 X
OEeaTenbHOCTH
MpunbbINb (YObITOK) OT OCHOBHOM
gearenbHocTtu (cTp.030-040+090) 100 5 SRR ST 2
[oxoapbl OT hnHaAHCOBOW AEATENBHOCTY,
Bcero (cTp.120+130+140+150+160), B 110 0 X 0 X
TOM Yucne:
[oxoabl B BMAE AMBMOEHOOB 120 0 X 0 X
[oxoabl B BMAE NPOLIEHTOB 130 0 X 0 X
[oxoapl 0T hnHaHCOoBOW apeHabl 140 0 X 0 X
[oxoabl OT BantoTHLIX KYpCOBbIX pasHuLy 150 0 X 0 X
lNpoyne goxoabl OT hrHaHCOBON 160 0 X 0 X
OEeATenbHOCTH
Pacxogbl no domHaHCOBOM AeATeNIbHOCTU
(cTp.180+190+200+210), B Tom uncne: | +'0 X 4eltist X IASlaE
Pacxoabl B BUAE npoLeHTOB 180 43060 129963
Pacxogbl B BiAE NPOLIEHTOB No 190 x 0 x 0
doMHaHCOBOW apeHae
YObITKM OT BantOTHbIX KYPCOBbIX Pa3HL 200 X 0 X 0
Mpoune pacxogpl No prHaHCOBON 210 x 0 x 0
OeaTenbHOCTH
MpunbbINb (YObITOK) OT
00LLEeX03ANCTBEHHON AeATENbHOCTH 220 0 92980 0 32056
(cTp.100+110-170)
UpesBblyaviHble Npubbinn 1 yobITKK 230 0 0 0 0
MpunbbINb (YObITOK) 40 ynnaTtkl Hanora
Ha npubbinb (cTp.220+/-230) 240 5 el ¢ Sl
Hanor Ha npunbbinb 250 X 50663 X 41193
Mpouve Hanoru n apyrue obsisatenbHble 260 X 0 X 0
nnaTtexu ot npubbinm
YucTas npmbbinb (YObITOK) OTYETHOIO
nepuoga (ctp.240-250-260) 210 . e : ez
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Certificate of payments in budget for 2018
CMPABKA O MNATEXAX B BIOIKET

Appex 15

MpuuuTtaeTca no

daKkTU4ecku BHeCeHO

H Kog pacueTy 3a M3 NpUYUTaKOLLNXCA NO

anMeHoOBaHMue nokasarens . o
CTPOKM OTYEeTHbIN pac4yeTy 3a OTYETHbIN

nepuopg nepuopg

Hanor Ha npubbinb opuanyecKknx nuy, 280

Hanor Ha goxogbl u3nyeckmx nuy, 290

B TOM 4MCNE: OTYNCIIEHNS B MHAMBUAYANbHbIE | g,

HaKonuTeNbHble MEHCUOHHbIE cYeTa rpaxgaH

Hanor Ha 6naroycTponcTBO 1 pa3BuUTueE 300

coumnanbHON MHAPACTPYKTYPbI

Hanor Ha fo6aBneHHy0 CTOMMOCTb 310

AKLUMN3HbIN Hanor 320

Hanor 3a nonb3oBaHne Hegpamu 330

Hanor 3a nonb3oBaHWe BOAHLIMU pecypcamu 340

Hanor Ha uMyLLEeCTBO IOPUANYECKNX NUL, 350

3eMenbHbIN Hanor ¢ PUANYECKMX L 360

EpguHbIn HanorosbIn nnaTex 370

EQunHbI 3emMenbHbIN Hanor 380

durKCMpOBaHHbIN Hanor 390

Mpoyne Hanoru 400

Ob6s3aTenbHble OTYUCHEHUS B 410

PecnybnvkaHCKMn JOPOXHbIV hOHA

Ob6sa3aTenbHble OTYNCIEHUS BO 420

BHEOKETHbIN [MEHCNOHHBLIN hoHA

Ob6sa3aTenbHble OTYNCIEHUS BO

BHEOOKETHbIN POHA PEKOHCTPYKLMM,

KanuTanbHOro peMOHTa U OCHaLLeHMs

obLeobpasoBaTeNibHbIX LLKOI, 430

npodeccroHarnbHbIX KONNeoKen,

akageMn4eckmx nuueeB N MeguLIMHCKNX

yypexaeHun

EavHbIA coumanbHbIM NaTex n cTpaxoBble

B3HOChI rpakaaH BO BHEOOOKETHbIN 440

[MeHCMOHHbIN oHA

MIMNOPTHLIE TAMOXEHHbIE NOLUSUHbI 450

C6opbl B MECTHbIN BrogkeT 460

®durHaHCOBbIE CaHKUUK 32 MPOCPOYEHHbIE 470

nnaTexu B OopKeT

Bcero cymma nnatexen B 6rogxeT (cTp. ¢ 280 480 0.00 0.00

no 470 kpome cTp. 291)
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